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Third Anniversary 
Of ’Quake Finds 
Japan Recovered 


H. E. Esping, ‘‘Afia’” Manager in 
Japan, Extols Rapidity of 
Reconstruction There 


NO EARTHQUAKE INSURANCE 


Companies Reluctant to Write Fire 
Risks After Earthquake; 
Rebuilding Yokohama 








With the third anniversary of the 
Japanese earthquake, which destroyed 

Yokohama, parts of Tokio and other 
cities, only a few days away, Japanese 
industry and insurance has about com- 
pletely returned to its normal status, ac- 
cording to H. E. Esping, manager for 
Japan of the American Foreign Insur- 
ance Association, who is visiting the 
home office in New York City on his 
first leave of absence in several years. 
The foreign section of Yokohama has 
not yet been completely rebuilt, so that 
the A. F. I. A. and other foreign organi- 
zations still have their headquarters in 
Tokio, but on the whole Japan’s recovery 
from its terrible disaster has been re- 
markably rapid and thorough. 

The earthquake is a constant factor in 
the life of Japan, yet as the danger can- 
not be controlled or anticipated, no in- 
surance companies there will even yet 
insure against the earthquake hazard, 
such as is done in this country. In New 
York City several of the large skyscrap- 
ers are protected against the earthquake 
danger. Mr. Esping told The Eastern 
Underwriter that the companies in Japan 
were reluctant even to write fire insur- 
ance following an explosion. This form 
of protection was available before the 
1923 earthquake, but few property own- 
ers had taken it. An earthquake hazard 
is one which no company can measure 


accurately, and which few care to 
assume, 


Esping Barely Escaped With Life 

Mr. Esping, who has been in Japan for 
about ten years, was in Yokohama at 
the time of the earthquake and narrow- 
ly escaped with his life. Several em- 
ployes in his office were killed by falling 
debris and he himself suffered a minor 
injury to his foot. Mr. Esping’s wife 
was rescued from the burning city by 
one of the liners in Yokohama harbor at 
the time. Mr. Esping is a native of 
Chicago and has been in insurance for 
twenty years. He was sent to Japan 
by the Liverpool & London & Globe 
from Chicago, being one of the first 
Americans to be sent abroad by a Brit- 
ish insurance company, and three years 
ago joined the American Foreign Insur- 
ance Association. 
_Asked about present insurance condi- 
tions in Japan, Mr. Esping said compe- 
tition there was keen as everywhere, es- 
pecially in marine insurance, and that 
Margins of profit were extremely narrow. 
usiness is being written in both fire and 
Marine insurance in large quantities but 
close competition arises out of the fact 

(Continued on Page 16) 

















PHOENIX. 


Assurance Company, Ltd. 
of London 
100 William Street, New York 





A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 














“HE PROFITS MOST WHO SERVES BEST” 


Justify your client's confidence by giving 
him the protection of an organization strong 
enough to meet practically any emergency, 
and whose service includes the prompt ad- 
justment of claims. 





Founded 1792 


Insurance Company of North America 
Philadelphia 


“Oldest American Fire and Marine Insurance Company” 























A Hearty Welcome! 


The great City of Philadelphia is host to the Nation during these months 
of celebration of the one hundred and fiftieth anniversary of the signing of 
the Declaration of Independence, and it is commemorating that momentous 
event by a Sesqui-Centennial Exposition of notable character, which is the 
historical successor of the Centennial Exposition of 1876. 


The Home Office of the PENN Murtvat is on famous Independence Square 
in Philadelphia, facing Independence Hall, where the Declaration was signed 
and where hung, and now reposes, the sacred Liberty Bell. We have a 
hearty welcome for life underwriters who are visitors to Philadelphia during 
these festival months. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 


























Beha Calls Group 
Life Impractical 
For Fraternals 
Would Admit Groups of Persons 
Into Societies Irrespective 
Of Sentiments 


DIVISION OVER THE RATES 


- Appeal Made at Fraternal Congress 


For Universal Adoption of N. 
F. C. Table by Members 





The question of fraternal societies en- 
tering the group life insurance field came 
up for discussion at the meeting last 
week in Buffalo of the National Frater- 
nal Congress of America. Several mem- 
bers appeared in favor of the step. On 
the other hand, Insurance Superintend- 
ent James A. Beha of New York op- 
posed the move, saying that it would be 
impractical for fraternals to enter this 
field as it would mean taking in groups 
of individuals under group policies who 
might have no direct relation with the 
fundamental purposes of the religious 
and national fraternals. 

John R. Frazer, grand master work- 
man of the A. O. U. W. of Arkansas, 
discussed the growth of group insur- 
ance during the past six years, and de- 
clared that it would not be difficult to 
adapt the new type of policy to frater- 
nities. The principal amendment re- 
quired is that pertaining to medical ex- 
amination, he said. There are only ten 
states that do not now permit the writ- 
ing of life insurance without medical ex- 
amination, and certain changes in their 
laws will be necessary, he asserted. He 
said group insurance is quickly becom- 
ing one of the rhost important factors 
in the insurance business. 

Beha Opposed to Proposal 

Mr. Frazer’s statements, however, were 
refuted by Mr. Beha, who declared that 
“A fraternal society, to possess charac- 
ter, must have individuality and be par- 
ticular as to who it admits to its social 
circle. If groups were to be admitted 
irrespective of the sentiments and sym- 
pathies of the individuals, the character 
of the society would be broken.” Mr. 
Beha is of the opinion that group in- 
surance is impractical for the fraternal 
society. 

A strong appeal was also made by 
speakers for a unity of rate fixing 
through the universal adoption of the N. 
F. C. table by members of the con- 
gress. It was admitted that a great num- 
ber from the membership has adopted 
the . American. Experience Table, and 
through adoption of this table, consid- 
ered themselves more sound financially 
than those fraternities clinging to the ta- 
ble fixed by the national congress. 

Miss Bina M. West, president of the 
congress, who opened the convention 
Tuesday morning, admitted her deter- 
mination to unite the congress which ob- 
viously is split on the rate question, and 
plead for the traditional policy of insur- 
ance at the lowest cost “consistent with 
safety.” She opposed suggestions by 

(Continued on Page 10) 
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THE EQUITABLE LIFE OF IOWA 
ISSUES 
Disability Premium Waiver with - 
the Annuity Privilege on Amounts 
up to $50,000, and the Double Indem- 
nity Benefit on Amounts up to $25,000. 
In some Cases, the Double Indem- 
nity Benefit is Granted where an 
extra Hazard is Involved Through 


the Addition of an Extra Premium. 


HOEY, ELLISON & WENDT, INC. 


General Agents 


99 WILLIAM STREET . JOHN 0833 


BRANCH OFFICES 
1313 Military Park Bldg. 1270 Broadway 
Newark, N. J. New York City 
189 Joralemon Street 2246-48 Woolworth Bldg. 391 East 149th St. 


Brooklyn, N. Y. New York City New York City 
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Suit To Test Tax On 
Over $40,000 Proceeds 


UP BEFORE U. S. DISTRICT COURT 








New Case Involves Number of Policies 
in Possession of Widow of Abraham 
H. Meyer, New York City 





A novel feature of the Federal inheri- 
tance tax law will be decided in the 
United States District Court in a suit 
to determine the validity of the clause 
making all life insurance left by a dece- 
dent taxable in excess of $40,000, it was 
learned this week. The clause in ques- 
tion fixes the rate of tax on the excess 
according to the value of the estate be- 
cause the law declares it tu be an asset 
of the estate. 

The suit is brought by Lowenthal, 
Svold & Perkihs in behalf of Fred A. 
Mack, Corinne B. Meyer and Jerrold 
H. Meyer as executors under the will 
of Abraham H. Meyer, who died on Feb- 
ruary 24, 1921. Mr. Meyer was the head 
of a company manufacturing women’s 
undergarments. 

The filing of the action has been made 
necessary because the Federal inheri- 
tance tax collectors have been demand- 
ing the tax on the excess over $40,000, 
although the United States Supreme 
Court decided in the estate of Henry C. 
Frick that it was not collectible in that 
case. In the Frick estate, however, the 
question was not decided on the merits 
because the highest court found that the 
statute in question had been passed after 
the steel man’s policies had been issued 
and that the law was not retroactive. 

The complaint in the case of the 
Meyer estate, brought again Frank W. 

Sowers, collector of internal revenue for 
the Second district, says the Federal in- 
come tax return for the estate showed a 
net sum of $309,544 subject to a tax, on 
which the collector levied a tax of $10,- 
261, which was paid on February 21, 1922. 
It is alleged that the collector on Febru- 
ary 27, 1924, increased the valuation of 
the estate to $424,063 and levied an addi- 
tional tax of $2,181.56, which has been 
paid. 

The Meyer executors say that in com- 
pliance with the requirements of the 
United States revenue laws they listed 
as assets of the estate the excess over 
$40,000 received from thirteen insurance 
policies by the widow, Corinne B. Meyer, 
as beneficiary. The complaint says fur- 
ther that the amount of insurance paid 
to the beneficiary in excess of $40,000 
was $146,015, on which sum “the defend- 
ant erroneously and unlawfully levied 
and collected from the plaintiff's an es- 
tate tax amounting to $5,840.” 

The plaintiffs filed a claim with the 
commissioner of internal revenue for the 
refund of the $5,840, and on March 6 
last the commissioner rejected the claim 
with the exception of a refund of $500 
on two policies issued January 15, 1906, 
and June 10, 1906, for $10,000 and $5,000 
respectively. The other insurance was 
taken out in 1919, 

“The policies became vested in the 
beneficiary in the decedent’s lifetime, 
were not part of the estate or property 
which the decedent left at his death, and 
were not liable to the payment of his 
debts or distributable as part of his es- 
tate,” says the complaint. “The benefi- 
Clary received the proceeds of said poli- 
cies solely by reason of her ownership 
thereof and of her interest as beneficiary 
therein, and, not by virtue of any suc- 
cession, inheritance or transfer tax laws 
ot the State of New York or of any other 
State, or of the United States.” 





11TH ANNIVERSARY AS PRES. 


President Harry L. Seay of the South- 
land Life this month is celebrating his 
eleventh anniversary as head of the com- 
pany. He succeeded James Stephenson 
as president in 1915 after having served 
as general counsel and vice-president and 
treasurer of the company. 








GIVE 
THE BEST : 
THAT'S IN YOU 


an 


AUL said, ““This one thing I do, 
forgetting the things which are be- 
hind and reaching out to the things 
which are before, I press on toward the 
mark.’’? Consequently Paul left an in- 
effaceable imprint on the sands of time. 
Had he been a wobbly character with 
a fickle mind, people would be inquir- 


ing. ‘“‘Whowas he?”’ instead of saying, 
as ne 


The point of your ambition is suc- 


cess. That is the pinnacle every man 
aspires to reach. 


One should daily press forward with 
a full realization of the strength in his 
ability, but a wavering, doubting per- 
son is unlikely to make the gains which 


each day brings one nearer the desired 
goal. 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 


Epwarp D. Durrtetp, President 


HAS THE 
STRENGTH OF’ 
CIBRALTAR.” 











$250,000 on the Life 
of Rudolph Valentino 


INSURANCE OF MOVIE ACTOR 





$200,000 in Mo. State Life; $50,000 in 
Lincoln National; His Income Very 
Large and He Spent It 





The reports that the life of Rudolph 
Valentino was insured for $1,000,000 are 
erroneous, according to Joseph M. 
Schenck, chairman of the board of di- 
rectors of the United Artists Corpora- 
tion, Mr. Valentino’s “boss.” Mr, 
Schenck said his life was insured for 
$200,000, the beneficiary being the United 
Artists Corporation. It is not known 
whether he left any personal insurance 
to members of his family. 

All the streets around the hospital 
during the last days of the star’s illness 
were packed with people, requiring po- 
licemen to keep them moving, but there 
was no member of Valentino’s family 
present at his bedside. He had a broth- 
er and sister in Italy; had been married 
twice and was twice divorced. 

Since his initial great success in the 
“Four Horsemen of the Apocalypse” his 
income had been tremendous. Accord- 
ing to Mr. Schenck, who was his prin- 
cipal advisor, it totaled close to $1,000,- 
000 last year. Continuing, Mr. Schenck 
said that most of this he spent. He 
made a trip to Europe last year and 
bought many art objects and other arti- 
cles costing large sums of money. 


Mo. State Sends Check by Airplane 

There is some doubt as to the amount 
of personal insurance on Valentino. The 
New York Life, reported to have had 
$50,000 on him, said that such a policy 
was not in force. Valentino’s agent was 
Sam Behrendt of Behrendt-Levy Co., 
Los Angeles, who insures many of the 
stars of the screen. 

The Eastern Underwriter wired the 
Missouri State Life relative to insurance 
on Valentino and received the following 
reply: “Feature Production Inc. carried 
$200,000 corporation insurance with the 
Missouri State Life on Valentino. The 
application written by Behrendt-Levy 
Co., Los Angeles, was dated Los An- 
geles, May 9, 1925, and shows same 
amount of corporation insurance with 
New York Life and $50,000 personal with 
Union Central. We do not know whether 
any of his personal insurance was 
dropped or not. Our check for -Valen- 
tino insurance was sent by air mail to 
Los Angeles on Tuesday of this week.” 

The Lincoln National Life wired The 
Eastern Underwriter: “We carry $50,- 
000 on Valentino. The application writ- 
ten in 1925 showed a total of $250,000 
insurance.” 

The United Artists’ Corporation re- 
leased to the United Feature Production 
recently the two film productions which 
were last made with Valentino, “The 
Eagle” and “The Son of the Shiek.” 





$150,000 TORONTO APPLICATION 


Jess Kaplan of Crown Life Writes Large 
Policy on Life of a 
wyer 

Jess Kaplan of Toronto, vice-president . 
of the Silver Jubilee Club of the Crown 
Life, began the special month’s drive of 
the club by writing an application for 
$150,000 on the life of a prominent law- 
yer in Toronto. 

The Silver Jubilee Club consists of 
the Crown Life’s leading producers and 
was formed in honor of the company’s 
25th anniversary. 


MADE BIGGEST INCREASE 
DD. Mandra, agent for the Colonial Life 
in Harlem, New York, is conspicuously 
among the leaders in production and a 
few weeks ago he secured the largest in- 
crease in the field. 





The Connecticut General has an- 
nounced the appointment of E. Johnston 
Neal as general agent at Raleigh, N. C. 
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WASTE 


The first great problem with which the human race forever struggles is how to live as long as possible. 
To live at all humanity must fight disease, from birth. 


The advance made into the ferrd‘n of this common enemy in recent years, chiefly through discoveries in pure science. 
makes a story more thrilling than Stanley’s journey across the Dark Continent, more romantic than Amundsen’s 


flight over the Top of the World 


Whatever science is now saving through a better longevity has hitherto been waste, but a waste mankind in the mass could not 
control; it could however and, in a limited way, now does, avoid utter waste through co-operation. 


Outside of disease there are other enemies to be overcome. 
Amongst these enemies are: 


Ignorance; 
War; 
Bad Sociological programs; 
Lack of a proper sense of individual responsibility ; 
Lack of appreciation of the value of human life, the only real value in the world. 


ALL THESE ARE CONTROLLABLE ENEMIES 


The battle of science against disease helps; it lengthens life, but does not solve the problem. 

The battle against the controllable enemies is the great current, always present battle. 

Ignorance and war with resultant maladjustments, are man’s arch enemies, the great causes of waste. 

Human life, the only real value, is now constantly snuffed out by its controllable enemies leaving liabilities and 
not assets. Intelligent co-operation can prevent that. 


Every life is an asset to everybody if it is not wasted. 
War with its hideous waste seems as yet uncontrollable. But in the long run ignorance is a deadlier foe than war. 


Premature death from disease, which happens in spite of all scientific knowledge, is without a specific plan to 
meet it, sheer waste. 


Premature death from war not only destroys values and disrupts life plans but leaves debts for other people to 
pay; even that monstrous waste can be adjusted, through co-operation, so as to be really less burdensome. 


Premature death from any cause usually means helpless wives and mothers, children either half educated or edu- 
cated in crime, all at the expense of society. 


The value of a life can be in part replaced by cash through co-operation; that helps the taxpayer, liquidates liabili- 
ties and gives children a chance. 


While humanity is struggling to eliminate disease, to eliminate the rivalries of nations, rivalries in business, the blunders 
of ignorance, rivalries in the churches, and the cruelties of the strong; lifting the burdens imposed on society by the lazy and 
the incapable, Life itself (individuals, men, women, children) must, in order to preserve its great but fugitive value, organize 
intelligently ; it must express itself in current values, must through co-operation translate itself into bonds, mortgages, real 
estate and cash. That sounds materialistic; but there is other even partial equivalent for the intangible personality which, 
living, is of immeasurable value and eliminated without a program which in part replaces it, becomes worth less than nothing. 


How to do all that as against both kinds of waste, the controllable and the uncontrollable? 
Did you say Life Insurance? 
Of course you did. 


LIFE INSURANCE IS A MILITANT, AN ORGANIZED CRYING OUT TO HUMANITY TO 
STOP WASTE. 


IT HAS AS YET CAUGHT UP OUT OF THE NIAGARA OF WASTE ONLY A FEW BILLION 
DOLLARS OF THE INEXPRESSIBLE BILLIONS THAT HAVE FOR AGES RUSHED INTO THE 
OCEAN OF WASTED VALUES. 


Life Insurance is the first business in the world, first in its moral appeal, first in its scientific processes, first in its 
fight against life’s enemies, first in its correction of maladjustments, first in eliminating waste, almost first now in its accumu- 
lations. 


Ask at one of our Branch Offices about this Company. Learn how you can eliminate waste, how you can serve 
yourself and your neighbor as well. 
NEW YORK LIFE INSURANCE COMPANY 
DarWIN P. KINGSLEY, President. 
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How Shenson Sells 
Bequest Insurance 


LOUISVILLE UNION CENT. MAN 





Cites Case Showing Wide Application 
of Idea of These Policies; Dialogue 
Illustrating Sale 





Samuel Shenson of the Union Central 
in Louisville has been unusually suc- 
cessful selling bequest policies. He de- 
scribes his sales methods as follows for 
readers of the Union Central’s agency 
publication: ; 

Agent—Mr. Prospect, I have an idea 
about which I would like to exchange 
views with you. 

Prospect—If it’s life insurance, I don’t 
want to hear anything about it. 

Agent—I didn’t come here to pester 
you about life insurance, but if you'll 
give me a chance I’ll explain a new idea 
to you. I have noticed that you con- 
tribute very liberally to charitable or- 
ganizations. There is no doubt in my 
mind that when you are gone, these 
organizations are going to miss you 
sorely, and it will be up to them to get 
someone else as a contributor in your 
place. ; 

Prospect—Well, I have provided for 
them in my will. 

Agent—That’s fine, but let me ask you 
a question. Have you a moral right to 
distribute money that doesn’t belong to 
you? 

" Prospect (angry)—What do you 
mean? Haven’t I worked for my money? 

Agent—Yes, certainly. But charity 
begins at home. Suppose your will pro- 
vides a cash bequest of $2,000 for a cer- 
tain charity, and between now and the 
time it becomes payable you make sev- 
eral large investments. At the time you 
died there might be difficulty in raising 
cash to pay this bequest, and somebody 
would have to suffer. But I can show 
you a way that will be satisfactory to 
everybody. If you will deposit a few 
dollars each year with my company, it 
will agree to give your executor suffi- 
cient cash immediately to take care of 
those bequests which you have provided 
in your will. 

Prospect—How much will it cost? 


Question Ably Answered 


Agent—I will guarantee that your be- 
quests will total a greater amount than 
you will pay into my Company on de- 
posits. And what is more, if you take 
this contract you are going to get the 
very best that money can buy in the 
way of protection. But there is another 
element that enters into this business. 
Our doctor must see you to determine if 
your health is sound enough for us to 
undertake this contract. Suppose you 
let him look you over and then we will 
talk this matter over further. 

Prospect—Very well, I will see him. 

The doctor arrived and the prospect 
said, “If you will consider anything, it 
must be for my wife as well as me.” So 
I fixed up two applications and had them 
signed by the prospect and his wife for 
a thousand dollars each. After submit- 
ting these applications to the Home Of- 
fice, I ordered out additional policies for 
each one totaling $9,000, the beneficiaries 
being their children to the amount of 
$3,000 apiece. When the contracts ar- 
rived I took them over. 

Prospect—Well, what do you say? Did 
I stand a good medical examination ? 

Agent—Well, it was a little hard to get 
this business fixed up for you, but we 
put it over all right. 

Prospect—What did the doctor say? 


Agent—Neither you nor your wife are 
what we call 100 per cent risks, but con- 
sidering everything, including your mor- 
al and financial standing, the Company 
consented to issue the policies. 


The Crucial Moment 


Prospect—That’s fine. Let me have 
the policies and I will give you a check. 
Agent—Let me ask you a question. Do 
you ever intend to buy more insurance? 

Prospect—No. 

Agent—Now if that is the case, why 
don’t you figure this thing out with 
yourself? You can get, right now, on 
the strength of this medical application, 
$20,000 more of insurance. Let us im- 
agine for a moment that the Company 
has issued you that amount. You de- 
cide not to accept it and the contracts 
are returned to the Home Office for can- 
cellation. In a few days or weeks, some- 
thing happens to you or your wife that 
makes it impossible for you to pass an 
examination. Then you will realize too 
late that you have lost thousands of dol- 
lars by not taking the advice of a friend 
who is interestetd in your welfare. 

Prospect—I can see what you're driv- 
ing at. Come out, and let’s have it. 

I said no more, but took the policies 
and laid them before him. He was as- 
tonished, but pleased, and it was a simple 
affair to get settlement for all I had or- 
dered. 

After leaving the house I learned that 
this couple had three grandchildren and 
I realized at once that the job was still 
incomplete. I hustled to the office and 
wired for additional policies of $3,000 
each. 

When they arrived I took them around 
and said: 


Finishing the Job 


“Mr. Prospect, I know you realize 
what a wonderful piece of work you ac- 
complished in taking out those contracts 
the other day. You built up a consider- 
able estate for bequests for your chil- 
dren, and that is a fine thing, but I am 
afraid that someone in your family is 
going to be slighted when your estate 
is divided up.” 

Prospect—I don’t know, of anyone. I 
have provided for my children, share and 
share alike. 

Agent—How 
dren? 

Prospect—I hadn't thought about that. 

Agent—But I have, and I have or- 
dered out contracts for your grandchil- 
dren as well as your children. 

I took the policies out and laid them 
before him, and it worked like a charm. 
As he handed over the check for settle- 
ment, he said, “Mr. Shenson, you have 
done a wonderful service for me.” 

I valued the compliment and the satis- 
faction in this case almost as much as 
the premium, which, incidentally, amount- 
ed to $1,900. 


about your grandchil- 





AM. LIFE, COL., NOT FOR SALE 


The officers and directors of the 
American Life of Denver, through its 
president, James C. Burger, announce 
that the recent death of Robert Brown, 
general manager, will have no deterrent 
effect on the future of the company. Mr. 
Burger, vice-president of the Denver Na- 
tional Bank, has for years been active 
in the company management, and the 
high standards already established and 
the same substantial and conservative 
practices as in the past will be continued. 
Mr. Burger states emphatically that the 
company is not for sale at any price. 
The companys’ territory embraces the 
states of Colorado, Wyoming, Kansas, 
Nebraska and Oklahoma. 








Who woulfy like 


Triangle 7560 








AETNA LIFE INSURANCE COMPANY 
“A POLICY FOR EVERY NEED” 


Do you hxow a man 


Disability with his Life Insurance? 
Write it in the Aetna. 
) Call 
‘ GRAHAM and LUTHER 


176 Montague Street 
General Agents Brooklyn and Long Island | 

















HERE’S WHY 


Recently we asked a successful Equitable Life of Iowa agent what 
one thing about the company was the most helpful to him in his work. 
His reply was, “The Company’s conservative business policy.” 
“Conservatism has given the Equitable Life of Iowa a national reputa- 
tion for absolute stability and has made possible the outstanding accom- 
plishments that have made it preeminently a quality Company.” 


The Equitable Life of Iowa takes pride in holding this esteem of its 
agents and welcomes new agents of high caliber who will appreciate the 
integrity and soundness of this institution. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 


FOUNDED 1867 


He said, 








THE LATE A. G. BULLOCK 





State Mutual Devotes Two Pages To 
Former President and Chairman 
Of Its Board 

In its current “State Mutual 
Field Service” devotes two pages to a 
memorial sketch of Augustus 
Bullock, who was chairman of the State 
Mutual’s board of directors. The para- 
graphs follow: : 

“Of charming personality, of quick 
human sympathies and interest, he not 
only loved but loved to be with his fel- 
low men. Hé was a welcome associate 
with the members of the Tatnuck Coun- 
try Club and of the Worcester Club, 
of the Harvard and University Clubs in 
New York, and of the Somerset and 
Union Clubs in Boston. He was of that 
historic coterie of men of Worcester 
lineage in membership with the old time 
Worcester Fire Society; a member, also, 
of that club of literati associated in the 
St. Wulstan Society of this city. In 
this fellowship, as in every other, he 
displayed that genius for friendship, 
which carries not only to the minds but 
to the hearts of his fellow men that 
quick impulse to sustain all things that 
are good, which was the truest reflection 
of his own character. 

“The inscriptions ineffaceably written 
into the annals of our company, widen- 
ing, extending, as they have, as its busi- 
ness has expanded with the growth of 
public confidence, mark the real me- 


issue 


George 


morial, the manifest tribute to the ser- 
vice which our former president so 
bountifully gave to the State Mutual Life 
Assurance Company; which became, as 
the years passed, the dominent interest 
and duty of his business life. The lists 
of our policyholders, the schedules of 
our securities, the millions of dollars of 
our surplus funds, shall afford perpetual 
evidence of his sagacious foresight, his 
stable judgment, and his inflexible in- 
tellectual probity, so long as our com- 
pany survives, so long as its beneficiatles 
seek its protection.” 





TAKES CHARGE IN BUFFALO 

Walter B. Sheehan has arrived in Buf- 
falo and is now in full charge of offices 
for the Buffalo Life Underwriters, Inc. 
Mr. Sheehan’s application was submitted 
by Dr. S. S. Huebner, who said that after 
a search for a man, who in his opinion 
would be most suitable for the Buffalo 
position, he chose Mr. Sheehan. He 
graduated this year from the Wharton 
School with high honors in the degree 
of Bachelor of Science. His academic 
record at the school was so good that he 
has been elected to the honorary fra- 
ternity of Beta Gamma Sigma. 

HAS GONE ABROAD 

Frederic M. P. Pearse of the Security 
Guaranty Agency, a new fire agency of 
Newark, sailed for Europe recently. 
He will probably be gone for about a 
month, 
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Established 1860 Under the Laws of the State of New York 
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WHAT OF THE FUTURE? 


The Equitable Life Assurance Society has openings for agents all over the United 
States—not for those who are representing other Companies, but young men who 
have had some business experience but who may know nothing as yet about life in- 
surance. 


The Equitable is ready to negotiate with such men because they have nothing 
to unlearn about life insurance; and in order that their training from the very start 
may be in accordance with Equitable ideals. 


And the Equitable gives those who are commissioned to represent it in the field 
a training that enables them to render good service to the public, and at the same time 
earn liberal incomes for themselves. 


The successful man must be a master of his trade, and the Equitable makes pro- 
fessional life underwriters of those who are willing to learn. 


Its Managers at central points are charged with the duty of guiding and instruct- 
ing them; each one is given the privilege of studying a Correspondence Course which 
is regarded as more complete and effective than any course heretofore promulgated; 
expert teachers are constantly traveling over the United States gathering the agents 
together at central points for intensive training. 


There is an Equitable Policy for every insurance need, and the Society supplies 
its agents with all useful tools for their work, sending them attractive illustrated 
booklets, canvassing documents of various kinds, and striking advertising forms. 


The name Equitable isa household word in every community. Life insurance 
is a necessity and the demand for it is constant. With such a company back of them, 
young men of integrity, intelligence, and industry can be sure of a prosperous 
career. 


Are you in a position that yields support but offers no definite prospect of future 
success and advancement? If so, you will find it worth while to discover what the 
Equitable can offer, and what opportunities can be given to enable you to establish a 
high reputation, and if you are prudent build up a substantial fortune. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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McCulloch In Dark As 
To Pinchot’s Reasons 


THE GOVERNOR IS MYSTERIOUS 





Commissioner Didn’t Pay Attention To 
Lots of Foolish Views; Letter 
From Pinchot 





The parting of the ways between Sam- 
uel McCulloch, Insurance Commissioner 
of Pennsylvania, and Governor Pinchot 
of that state is all “Greek” to Mr. Mc- 
Culloch, and to his friends in the insur- 
ance business. In writing to a friend, 
Mr. McCulloch said this week. 

“Unfortunately, I have no story to tell. 

















EINAR BARFOD 


For the life of me, I don’t know what 
grievance the Governor has. His state- 
ment is too vague to arrive at any con- 
clusion and, therefore, there is no state- 
ment I could make. 

“The Governor, his Attorney-General 
and myself have disagreed on a number 
of things. And I don’t know which was 
the most heinous 

“Just what the Governor’s high ideals 
for the department were, I don’t know, 
but they have enacted a lot of damn 
foolishness which I mostly ignored. 

“[ don’t care particularly about losing 
out, but will greatly miss my association 
with the many good friends I have in 
the business.” 

A Letter From Governor Pinchot 

In a statement to The Eastern Under- 
writer, Governor Pinchot said: 

“As | have already publicly announced, 
the reason I asked: for Commissioner 
McCulloch’s resignation was that his 
handling of affairs in the insurance de- 
partment of late has been way below 
standard. I did not go into details only 
because McCulloch’s long service made 
me unwilling to hit him any harder than 
I had to, I have the facts, however, and 
they very abundantly justify my action.” 

A picture of the new commissioner, 
Einar Barfod, is published herewith. Mr. 
Barfod has been in charge of the State 
Securities Bureau, holding the title of a 
deputy secretary of banking since the 
inception of the bureau in 1923. His 
achievements in exposing crooked stock 
Promoters and keeping them from regis- 
tration under the “Blue Sky” law are 
said to be considered by Governor Pin- 


chot as the high spot of his adminis- 
tration. 





ANOTHER GROUP POLICY 
The cost of the group insurance policy 
Which has been taken out by the 275 
employees of the Steel Needle Manufac- 
turing Co., of Philadelphia, in the Con- 
necticut General Life, will be shared by 
the company and the employes. 








New England Mutual Lite 
$50,000 Accepted 











Phone 
Cortlandt 2030 





Without Home Office Specimen 


“For seventeen years the brokers’ office” 


| BALDWIN 


5 Maiden Lane 
Sth Floor 
5 Seconds from Broadway 




















TO BECOME GENERAL AGENT 





Paul D. Sleeper Resigns as Asst. Supt. 
of Agencies of Atlantic Life; 
Gardner Succeeds Him 

Paul D. Sleeper has resigned as as- 
sistant superintendent of agencies for 
the Atlantic Life, effective September 1. 
He came with the Atlantic about three 
years ago in that capacity. Although 
he has not announced his plans for the 
future, it is understood that he has ac- 
cepted the general agency of a Hartford 
life company at Washington, D. C., to 
succeed the present general agent, who 
is resigning to become superintendent of 
agents for the Acacia Mutual of Wash- 
ington. Mr. Sleeper joined the forces 
of the Atlantic Life soon after William 


nen = a eee 


H. Dallas, formerly with the Northwest- 
ern Mutual at Milwaukee, now superin- 
tendent of agencies for the Aetna Life, 
became superintendent of agencies for 
the Atlantic. 

William R. Gardner, agency secretary 
of the Atlantic, will succeed him as as- 
sistant superintendent of agencies, it 1s 
announced. Mr. Gardner grew up in the 
service of the Atlantic and is believed 
to have a big future ahead of him in his 
chosen profession, It may be several 
months before he enters actively upon 
supervisory work in the field. Mean- 
while efforts will be made to get a suit- 
able man to fill his shoes as agency sec- 
retary. 

Definite announcement as to Mr. 
Sleeper’s plans is expected to be made 
about September 1. Mr. Sleeper is a 
graduate of the United States Naval 
Academy. 











Analyzing Success 


CROSS section of the 66th Annual Statement which 
shows, by growth, safety and low net cost, why the 
Guardian ranks as one of the strongest of the strong com- 


panies. 

EW BUSINESS, ABOUT 50 
" MD sitentciesinsisipibilbaichiplesianinbiiciede " $ 66,857,528.00 
INSURANCE IN FORCE, 

I aiisainisdhiastiastphicncmnsoiannitn 290,912,305.00 
ADMITTED ASSETS .................. 51,866,771.92 
Do iaidiciiicetttrntictcmienes 45,836,814.05 
SURPLUS & DIVIDEND FUND, 

13% of Liabilities...................... 6,029,957.87 
1926 DIVIDENDS SET ASIDE, 

BO CIID onsen nnsencnccs-anenes 1,983,000.00 


The Guardian is growing more rapidly than most old line 
companies, and in a way that offers unusual opportunities 
to men of the right calibre. For information, write 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 




















Korndorfer Subject 
Of Hearst Editorials 


ACTIVITIES DRAW ATTENTION 





New England Mutual Life’s General 
Agent in Bronx Praised for War 
Veteran Insurance Aid 





Raymond L. Korndorfer, general agent 
of the New England Mutual for the 
Bronx and Westchester County, seems 
to be the only life insurance man in the 
country whose activities are followed by 
the Hearst papers, which upon several 
occasions have written editorials about 
him. Although a young man he has 
been so successful that a great deal of 
newspaper interest attaches to him. In 
a recent issue of the New York “Eve- 
ning Journal” the following editorial 
was printed: 

“Mr. Raymond L, Korndorfer, fhe 
Bronx, who sells insurance to make a 
few pennies, purchases a few hundred 
dollars’ worth of advertising space ‘to 
urge all World War Veterans to buy 
Uncle Sam’s six different insurance poli- 
cies. 

“That’s good advice to all World War 
Veterans, and also good advertising for 
Korndorfer, though he probably never 
intended it that way. 

“Nevertheless, he alone, of the thou- 
sands of insurance men in uptown New 
York, saw an opportunity to be of serv- 
ice, and service, every one knows, is 
just another way of saying good busi- 
ness, 

“Every day, everywhere, one hears 
that there are plenty of chances. That’s 
true. There is one in every corner and 
on every desk, if you care to take them 
and work at them.” 


INSURANCE OUTING 

The annual outing of the Massachu- 
setts Mutual Life which was held recent- 
ly at Brielle, N. J., was crowded with 
sports of all kinds. A shore dinner fol- 
lowed by a swim, athletic games, a round 
of golf and dancing was only part of the 
program of the day. General Agent 
rank H. Lewis was assisted in the ar- 
rangements by Louis Dougherty of 
Spring Lake, Richard Boyce of Ridge- 
wood, A. B. Johnson of South Orange 
and William Olson of East Orange. 


DETROIT CONFERENCE 

Seneca M. Gamble of the Southern 
States Life is chairman of the life in- 
surance group of the Insurance Adver- 
tising Conference which will meet in 
Detroit in October. The subject for dis- 
cussion is “Helping Our Agents Produce 
More Business.” Mr. Gamble has asked 
the various life insurance companies for 
suggestions. 





WHITFIELD MONTH 


The International Life of St. Louis 
during September will honor President 
Whitfield, the month being styled Whit- 
field month. An effort will be made to 
produce not less than $10,000,000 as a 
fitting tribute to the chief of the com- 
pany. Last September the agency or- 
ganizatiou produced $8,500,000. 





PASSES $500,000,000 MARK 

On July 31 the insurance in force 
through the Edward A. Woods’ agency 
of the Equitable Life Assurance Society 
in Pittsburgh passed the $500,000,000 
mark. 

This single agency of the Equitable, 45 
years old, has in force more life in- 
surance than 229 out of 250 entire com- 
panies. 





M. E. ELLSWORTH’S NEW POST 
M. E. Ellsworth is the new superin- 


‘tendent of agents for the Acacia Mutual, 


effective September 1, having resigned as 
general agent of the Aetna Life in 
Washington, D. C. Mr. Ellsworth has 
been ‘president of the Washington Life 
Underwriters’ Association and prominent 
in life insurance activities in the Capital. 
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THE LATE ALFONSO DE NAVARRO 





Equitable Life Story of One of Its First 
Directors; Belonged to Aristocratic 
Spanish Family 
In discussing the late Alfonso de Na- 
varro, a distinguished director who died 
recently, the Equitable Life Assurance 

Society says in “Agency Items”: 

In the death of Alfonso de Navarro 
on August 15th, 1926, in Brechin, Scot- 
land, the Equitable has suffered the loss 
of a time honored director and a loyal 
friend. 

Mr. de Navarro was elected to the 
Board on December 2nd 1908. He suc 
ceeded his father, Jose de Navarro, who 
was one of the first directors of the 
-quitable, and remained a member of 
the Board until his death. The father 
belonged to an aristocratic Spanish fam- 
ily, but he spent the greater part of his 
long life in New York. He was _ the 
builder of the “Spanish Apartments” on 
Central Park South, which were erected 
in the ’80s and were the fore-runner of 
the modern apartment building. He was 
also one of the builders of the West Side 
Klevated Railroad. He was vice-presi 
dent and a director of the Portland At- 
las Cement Company, where the son 
succeeded him, 

Alfonso de Navarro was prominent in 
society, a well known polo player in his 
youth, and a member of many important 
clubs and other organizations. 

He is mourned by his associates on the 
Equitable Board, and by the officers of 
the Society who had for him high respect 
and esteem. 


LICENSED IN LOUISIANA 


It has been announced that the Ameri- 
can Central Life has been admitted to 
Louisiana and will open offices in New 
Orleans about the middle of September. 
\lford V. Gustafson, field superintendent 
for the company, has appointed J. J. 
Dubourg manager of the new office. 











Life “Policy You Can Sell.” 


Concord, New Hampshire 








Your Prospect’s Future 
Is The Same As Your Own 


When you line him up for the policy he wants, and the policy he needs, 
you have made a staunch friend, and contented customers mean repeat 
orders in insurance as well as other lines of business. Sell this contract: 


Any natural death............ 
Any accidental death.......... 
Certain accidental deaths...... 


ee 


ee 


Accident Benefits $50 per WEEK 


(Non-cancellable) 
Also Disability Income. Waiver of Premiums, etc. 


ALL. IN ONE POLICY 


You can see how worthy such a contract is in the hands of a progres- 
sive agent and we invite you to give serious consideration to the United 


There may be an opportunity in your town. Our Vice President, Eugene 
E. Reed, will tell you all about it. Write him direct—and directly. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


INQUIRE 














BLIND MAN WINS CHALLENGE 

At the spring meeting of the Gulf de- 
partments of the New York Life, Paul 
Kerr, blind agent of the company at 
Knoxville, Tenn., issued a challenge to 
the agents present for a contest for the 
month of June. Though handicapped by 
his) physical condition, figures which 
were recently compiled, show that Mr. 
Kerr has won his own challenge, with 
53 applications for $113,000. He was nine 
applications ahead of his nearest com- 
petitor. 


LIFE OFFICES CONSOLIDATE 

It has been announced by the Bankers 
Life of Des Moines that they have con- 
solidated their agencies at Elgin and 
Kankakee, IIL. Martin, who 
was manager of the Kankakee office, has 
resigned that position and will devote 
his time to field work with the com- 
pany in the same territory. The con- 
solidated offices will be in charge of J. 
M. McClenaghan, who has been mana- 
ver of the Elgin offices since 1924. 


George R. 


PENN. AGENT PENS SESQUI POEM 





‘Used As Greeting Card By Sesqui-Cen- 


tennial Exposition Now Being 
Held in Philadelphia 

Dewey J. Riffel of Dewart, Pa, a 
member of the Williamsport agency of 
the Equitable Life of Iowa, is the author 
of such a beautifully expressed tribute of 
loyalty to this country and its future 
prosperity that it has been adopted as a 
greeting card in connection with the 
Sesqui-Centennial Exposition at Phila- 
delphia. 

The poem is handsomely embossed on 
a card on which there is a reproduction 
of the Independence Hall in Philadel- 
phia, where the Declaration of Independ- 
ence was signed. 

The poem is reprinted below: 

Our Country! Now we pledge anew 

Our fealty to all that’s meant 
By our outflung red, white and blue. 
And to the message that was sent 
By that old bell of liberty 
That morning in the years agone; 
That this, the Nation of the Free 
Shall live and bless us, on and on. 





OPEN BOSTON OFFICES 


Spacious quarters have been secured 
by H. O. Leach, superintendent of 
agencies of the Sun Life of Montreal, 
in Boston for the company’s new offices 
in the First National Bank Building. The 
company has just been licensed to do 
business in Massachusetts and the new 
offices will be opened about the first of 
October and will be in charge of one of 
the Sun Life’s managers. 





AMERICAN LIFE CONVENTION 

At the Detroit meeting of the Ameri- 
can Life convention, which will be held 
on September 2, R. Leighton Foster, 
superintendent of insurance of Ontario, 
will give an address on “Same Aspects 
of Canadian Legislation.” 




















scraper is finally completed. 











generations! 


Here is the architect’s conception of the 
greater Union Central Home Office building, 
when the proposed annex to the present sky- 
Eight stories of 
the annex are to be erected at once. 
complete plant is estimated to take care of 
the company's growth for the next 75 years. 


The 


Union Central, wrote: 
me than its contract.” 


AN ‘AGENTS COMPANY’—WHY? 


Twenty and thirty year service records are common among 
Union Central men. 


One western Agency has been in the same family for three 
A southern General Agent, after 30 years with the 
“The company has always been better to 


Keeping abreast of the times, the Union Central today offers 
more and better helps to agents than ever in its history. Always a 
great low net cost company, its policy forms are liberal and attrac- 
tive; it maintains a Policyholders Division for the service of its 
clients and a Service Bureau for the conservation of business and to 
provide its agents with a constant supply of prospects. 


The Union Central Life Insurance Company 


Cincinnati, Ohio 


More Than One Billion, 215 Millions of Insurance in Force 
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tions to Helpthe Man With the Rate 


Book Increase His Income and General Efficiency 


Occasionally pros- 

Anger pects get a little 
Is No peeved at having 
Argument their insurance needs 


presented in too 
faithful a manner, and grow somewhat 
petulant at the amicable salesman. The 
practiced agent never lets a little thing 
like that worry him. He knows that the 
arguments are reaching home and doing 
just about the work intended, says 
“Amicable Life Lines.” 

Of course, no real insurance man can 
for a moment indulge in the luxury of 
anger, even when the provocation is 
great. Leave that for the other fellow 
—and then hope it never happens any- 
way. 

Always remember that anger is no ar- 
gument, and that even the use of profane 
language is merely the admission that 
one’s command of English is woefully 
and shamefully inadequate. 

A cool head is indispensable for clear 
thinking, and most of the big deals of 
all time have been pulled off by folks 
wary enough to keep tempers even, heads 
cool and hearts humanly warm. Think it 
over. 

* * * 
There are two cle- 
An ments in your busi- 
Amos ness which are abso- 
Letter lutely necessary to 
its success: 

First—Capital. 

Second—Brains. 

Capital earns in Pennsylvania a maxi- 
mum rate of 6%. 

To illustrate: 

Assume a firm has invested capital of 
$50,000, 

Profits this year $15,000. 

Capital earning, $3,000, 6%. 

‘rains earned, $12,000, 24%. 

The brains thus earn in money four 
times as much as capital. If you had a 
machine doing this work, would you in- 
sure it? 

Our plans for business insurance are 
simple and yet complete. 

We will be glad to show you a com- 
plete plan applicable to your business. 
No obligation imposed. The return of 
the enclosed card will enable us to ren- 
der this service. 


You have all heard 


Listen Not the old saying, “If he 


° says “No” he may 
The Noes mean “Mabbe”; if he 
says “Yes” it may 


mean a heart murmur, and you all know 
that the word “No” is the most conven- 
ient word that the applicant has to seize 
on when you are soliciting, says a writer 
in “Builders,” the monthly publication of 
the Cedar Rapids Life. Do you let the 
“No’s” bother you? Do you listen to 
them? When you are coming down the 
home stretch do you hear them in close 
pursuit, or do you sit behind the steer- 
ing wheel and ride through a winner? 
* 


Every life insur- 


Carry Your ance agent should be 
Own Life able to show his pros- 
Policy pects that he believes 


in life insurance by 
exhibiting policies which he is carrying 
on his own life . This is one convincing 
argument. It is well to think of the fol- 
lowing conversation: “Why did you can- 
cel your order for those fountain pens?” 
“Because the salesman wrote down the 
order with a lead pencil.” A man who 
is selling an article should have enough 
confidence and faith in that article to 
make use of it himself.—“Salesmanship,” 
The Life Line. 
* * 
A list of don’ts is 
Today’s Drudgeryso usual in sales 
Is Tomorrow’s in sales talks and 
Profit publications that it is 
probable such warn- 
ings, however practical, have lost their 
effect, says the Central States Life Bul- 
letin. Perhaps a list of things to re- 
member is better and here are a few 
things that might be helpful: Remem- 
ber, a small policy paid for in cash will 
be better appreciated by the company 
than a large one undelivered. Remem- 
ber to arrange beforehand the work for 
tomorrow, saving thereby a great deal 


of unnecessary labor. TToday’s drudgery 
is tomorrow’s profit. Remember not to 
talk to anybody about your failures, 


they are just as tiresome to others as 
they are to you. Remember, let your 
walkative and talkative efforts have a 
common object. 











John H. Scott 








HOW TO SELL MORTGAGE INSURANCE 


I know a way to present mortgage life insur- 
ance that gets real results. 


It is a tested and proved idea. You can use 
it with success and without obligation. 


Just tear out this advertisement and mail 
with your letterhead for details. 


HOME LIFE INSURANCE COMPANY 
177 Montague Street, Brooklyn, N. Y. 


JOHN H. SCOTT 


General Agent 


Telephone Triangle 1912 











CONFIDENCE IN SELLING 





John B. Mannion Says It Is Biggest 
Asset for Agent in Life Insurance 


John B. Mannion, supervising sales 
counsellor of the La Salle Salesmanship 
staff of the La Salle Extension Univer- 
sity, in an article on “The Master Keys 
to Sales Personality,” in “Conmutopics,” 
the monthly publication of the Connec- 
ticut Mutual Life, states in part that 
“Confidence is also an essential of ef- 
fective selling personality. How can an 
agent be confident? By being himself— 
by acting naturally—by believing in him- 


self. Confidence is not acquirable. You 
have it already. Ordinarily, in your 
daily affairs, you are confident. Your 


normal attitude is confident. It is some- 
thing unusual or the agent’s imagination 
that makes him fearful or diffident. The 
job of the agent is not to 
create a new quality of mind but to 
maintain a normal attitude. 
antithesis of confidence. Fear in selling 
is usually the result of lack of knowl- 
edge. 

“Calling on new prospects tends to 
affect confidence unfavorably. The nov- 
elty or the unusualness of the situation is 
the prime cause of lack of confidence. 
By persisting in interviews, by ap- 
proaching more prospects with bigger 
reputation or better social standing, the 
approach becomes easy and confident, 
because it becomes a usual and normal 
activity. 

“The biggest assistance to forming 
habits of confidence is daily practice in 
sceing as many prospects as possible.” 


confident 


Fear 18 the 








How 
Advertisements 
Are Built 


By GILBERT P. FARRAR 


Shows just how ads are planned and 
then put into type or pictures. Fully 
illustrated. Price 3.90. By mail, $3.65. 
D. APPLETON AND COMPANY 
35 West 32d Street, New York 


























AGENTS WANTED 


for an established live-wire New 
Jersey State Agency of an old-line 
life insurance company; liberal con- 
tract, leads and assistance given; 
give full particulars in absolute con- 
fidence. Address: 

Box: 1045 


THE EASTERN UNDERWRITER 
86 Fulton Street, New York, N. Y. 























Life Insurance Renewals 
Bought from Reliable 
Agents and Brokers 


Write for appointment to - 
Box 1047 Eastern Underwriter 
86 Fulton Street, New York, N. Y. 

















NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 

















have confidence and pride. 


bers—the proving test. 


contented field workers. 


justified. 


and for themselves. 


34 NASSAU STREET, 








A LOYAL, EFFICENT AGENCY CORPS 


3ack of the success of a life insurance company is a 
force of enthusiastic men and women in the field, following 
a vocation they like and serving a company in which they 
Their value to their respective 
communities and their own individual success stand upon 
the service their company renders to its constituent mem- 


The Mutual Life of New York, the first American legal 
reserve mutual life insurance company, has for eighty-three 
years met the proving test of service to its members. 
this Company’s high prestige accorded to public service and 
achievement is upborne and carried on by loyal, efficient and 


They have unsurpassed contracts and facilities to offer 
to their public—all standard forms of insurance (ages 10 
to 70) and annuities, both for men and for women; Disability 
and Double Indemnity Benefits; policy loans in branch agen- 
cies, and all other features of service the Company deems 


They take a pride in building greatly upon a great past— 
a loyal, efficient agency corps successful for the Company 


Those who contemplate life insurance field work as a 
vocation are invited to write to 


The Mutual Life Insurance Company 
of New York, 


To-day, 


NEW YORK, N. Y. 
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Group Fraternals 
(Continued from Page 1) 
some fraternalists that the congress fa- 
vor levislation on making unnecessary 
the lodge system and ritualistic work for 
fraternal orders. She warned against 
the desire of some fraternal orders to 
enter the field of commercial insurance. 
Compares Rate Tables 

Sidney H. Pipe, F. A. S., A. I. A., ac- 
tuary, and member of the Independent 
Order of Odd Fellows, a true follower 
of the president’s be liefs, gave his rea- 
sons why the congress should adopt the 
official table of the congress, and com- 
pared that table with what he termed 
the “obsolete” American Experience Ta- 
ble, for lodge purposes. He said there 
is among fraternalists an inexplicable en- 
thusiasm for the American Experience 
Table, although life insurance compan- 
ies appear anxious to discard it as un- 
suitable to present day conditions. Fra- 
ternalists using that table, however, show 
an inclination to assume that a lower 
mortality table is inadequate, he said. 

Superintendent Beha told the congress 
at Tuesday afterngon’s session that 
there is little if any advantage in premi- 
um rates that members of the congress 
can offer a prospect over those offered 
by the old line companies. He said it 
took fraternal insurance societies fifteen 
years to learn that they were operating 
at a loss and that it was unfortunate 
that they did not come to a realization 
of the fact that they were selling in- 
surance below cost many years before 
they ,did. These fifteen years, he said, 
have been a period of reconstruction. Mr. 
Secha spoke in ag terms of the 
American Experience Table. He said, 
however, that fraternal orders had much 
more to do than to write insurance and 
offer its members insurance payments, 
but to compete with the old line insur- 
ance companies, it must offer service, 
human contact, and religion. 


No Cut Rate Insurance 


“While the fraternals as a whole have 
improved their financial conditions, and 
in a large measure have gained and are 
gaining the confidence of the public, they 
are not making the strides forward that 
we would like to see,” Mr. Beha said. 
“The reasons are obvious—competition 
in the life field is very keen, and the 
societies can no longer put forward the 
inducements of cheap or cut rate insur- 
ance, There is no such thing as cut 
rate insurance. 

“There is little, if any advantage in 
premium rates that your societies can 
offer over those offered by insurance 
companies. In order to succeed, there- 
fore, you must offer something more, 
some additional incentive. 

Mr. Beha said it is to be hoped that 
executive bodies of societies who have 
not corrected their past financial errors, 
will do everything possible to create ade- 
quate rate classes and accumulate proper 
reserves for the protection of their mem- 
bers. 

Dr. M. H. Bisdorf, supreme medical 
examiner, and a member of the Western 
Catholic Union, gave an interesting ad- 
dress on “Effect of non- medically ex- 
amined risks on the Fraternal System.” 
He said the only argument in favor of 
non-medical examination is that it will 
increase the volume and expedite the 
writing of insurance. Non-medical ex- 
aminations, he said, are contrary to the 
spirit and jeopardize the object of the 
fraternal system. Statistics of the ex- 
perience with non-medical examinations 
are inadequate and unreliable, he said. 
Dr. Bisdorf declared that substitutes of- 
fered are far inferior to medical exam- 
ination in determining the nature of the 
risk and will therefore lead to promiscu- 
ous selection of risks. Being less safe, 
he said, non-medical examined business 
would force a new mortality table with 
a corresponding higher rate of contribu- 
tion. 


Industrialism Shortens Lives 
A. W. Frye, supreme commander of 
the Maccabees’ fraternal society, told 
members of the congress that high- pow- 
ered industrialism is responsible for 


cutting an average of eight years from 
the lives of industrial workers, who start 
work at or before the age of 20. The 
rush and pressure of piece-work, the 
constant noise and vibration of machin- 
ery and the necessity of standing or sit- 
ting in one position for long hours leads 
to cramping and eventually impairment of 
health, he said. He told the congress 
that the average expectation of life of an 
industrial worker is now 42 years, as 
compared with 50 years of those en- 
gaged in non-industrial life, and the acci- 
dent rate is two and one half times 
greater. 

Dr. M. H. Bisdorf headed a delegation 
of the medical staff on an inspection of 
the Buffalo City Hospital, where pre sen- 
tation of clinical cases pertaining to in- 
surance had been pre-arranged. 

John C. Snyder, supreme president of 
the Tribe of Ben Hur, was elected presi- 
dent of the congress at the annual elec- 
tion of officers at the closing session on 
Thursday. He was vice-president of the 
organization, and succeeds Miss Bina 

est. 

Miss West explained at the opening 
session of the congress, that it repre- 
sents 90 fraternities of United States and 
Canada, claiming a total membe rship of 
10,000,000 persons in the two nations. 
Seven of the organization’s members are 
composed of women only, seven of Ro- 
man Catholics and two of Jews. 











HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 60 years 
next rth 
INDUSTRIAL POLICIES are - FULL IMMEDIATE BENEFIT from date of issue and 
are up-to-date in every respect 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 
are guaranteed by State Endorsement. 
A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 
BASIL S. WALSH, President P. J. CUNNINGHAM, Vice-President 
JOSEPH L. DURKIN, Secretary JOHN J GALLAGHER, Treasurer 
DR. E. BRYAN KYLE, Medical Director 
INDEPENDENCE SQUARE PHILADELPHIA, PA. 





























The Colonial Life Insurance Company of America 


Industrial Life Insurance— 
Especially Attractive and Favorable to the Insured. 

Ordinary Life Policies— : 
All forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 


Give Agents Unusual Money-Making Opportunities 


Office 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President FE. C. Wise, Treasurer 
Chas. F. Nettleship, 2nd Vice-President S. R. Drown, Secretary 
Home Officeo—Jersey City, N. J. 





























| A Great Growing Company | 





force | 


surance. 


youngest. 


Life’ - 





HE Missouri State Life 
Insurance Company has 
just passed the Six Hun- 
dred Million mark in the 
amount of its insurance in 


Organized in 1892, the Company Missouri State Life are unusually at 
was 24 years reaching its first One tractive and enable the Agent to buid- 
Hundred Millions of outstanding in- a well rounded and profitable business. 
In the past ten years it has 
added a half billion dollars to that figure. 


Standing 19th among the 348 Legal 
Reserve Life companies of the United 
States, the company is less than half 


as old as some of the companies above y . 
it and 13 years saaiaae then the the United States and Branch Offices in 


Progressive ideas, prompt, efficient render prompt service to all sections 
service and liberal treatment of its of the country. 


A great Company daily growing greater 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. Singleton, President 


Accident’ - 


representatives and policy- 


Now, over 
a holders, are some of the 
Six Hundred principal reasons for this 

Millions! remarkable growth. 
Agency contracts of the 


Through its multiple line of Life, 
Accident and Health, and Group in- 
surance, the Company offers its rep- 
resentatives three opportunities for 
success instead of one. 


With its Home Office in the center of 


28 of the larger and more important 
centers, the Company is enabled to 


‘Home Office, Saint Louis 


Health -. Group 




















Se eae 











_— 


han a en ee ee ee a ee od 


— =— 45 = ee OO 














August 27, 1926 








Page 11 





Flags Half Mast In 
Memory Warren Flynn 


—_—_— 


GRIEF OVER LIFE MAN’S DEATH 





Business in University City (St. Louis 
Suburb) Suspended During Funeral; 
Many Attend Service 





Funeral services for Warren C. Flynn, 
general agent for the St. Louis office of 
the Massachusetts Mutual Life, were 
held August 20 at the Second Baptist 
Church, St. Louis. The body was cre- 
mated and the remains interred in Val- 
halla Cemetery. Flynn was drowned 
while swimming in Lake Michigan Au- 
gust 17. 

Flags at half mast, municipal. build- 
ings draped in black and complete sus- 
pension of business was the token of 
University City’s respect for the man 
who headed the municipality as mayor 
from 1920 to 1925. Flags on city build- 
ings will remain at half mast for thirty 
days. 

The University Masonic lodge was in 
charge of the funeral. Rev. A. B. Ab- 
bott preached the sermon and the choir 
from St. John’s Methodist Church sang. 

The honorary pallbearers were com- 
posed of public officials and department 
heads of University and members of the 
Life Underwriters Association of St. 
Louis. The active pallbearers were 
James D. Grant, Dr. John C. Salter, Dr. 
D. Reyston, John Hunter, Chauncey B. 
Adams and Frank B. Coleman. 

Places were reserved at the church for 
representatives of various University 
City groups, the Elks lodge, Masonic 
orders, Life Underwriters’ Association 
and the Massachusetts Mutual Life In- 
surance Co. 





SEVENTY YEARS OLD 

It has been announced that the St. 
John office of the Canada Life, located 
in New Brunswick, will celebrate this 
year the seventieth anniversary of its 
opening and the records of its activities 
contain some interesting facts. At the 
time that the office was opened there 
were no other life companies located in 
Canada, but one or two foreign com- 
panies had a few policyholders in Can- 
ada. In the annual report of Canada 
Life for the year 1856, which was nine 
years after the founding of the com- 
pany, it referred to the St. John office as 
follows: “The recent opening of a 
branch of St. John, New Brunswick, 
with sub-agencies connected therewith, 
will, from the known energy of the gen- 
tlemen who have charge of that branch, 
materially increase the operations of the 
company.” 





MADE MANAGER OF AGENCIES 


Herbert H. Jones has been appointed 
nianager of agencies of the American 
Bankers Life. He went with the com- 
pany in 1923 and last year was made 
assistant agency manager. He is a grad- 
uate of the Carnegie Institute school. 





INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to ne 000.00, 
with premiums payable annually, semi-annually or quarterly, and INDUSTRIA 
Policies up to $1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 
Assets 


PPTTTTITITITITITTITTTI TILT iTi Trier $46, 562,667.40 
LABRERIOS occctccsesccccceseccectencstotceseccssesccceeeeseeceeoes 39,940,092.25 
Capital and Surplus.......ssceccevseccrcscsecsscccsecsesssseseseees 6,622,575.15 
FaSUtOMes th FOTGB sc cv nccccccccvececcescccosscccoveceseccescecccese 292,834,191.00 
POROOMES 00 VPOMCHROIIOIR: « oo.608000 be cecceccccducccceecectsccecede 3,392,156.76 
Total Payments to Policyholders Since Organization..........esse00: 39,176,371.91 


JOHN G. WALKER, President 











Seventy - five Years Ago 


the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. They conceived an organization that 
would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 


During all these years this institution has faithfully maintained the spirit 
of service inaugurated at its birth. To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts Organized 1851 








ES 
SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 

















Newark, New Jersey 


Organized 1845 























System campaign. 





employe. 
conducted on a non-medical basis. 


THE SUMMER SPURT 


Why not have a Summer Spurt instead of a Summer Slump? 
Salaries go on just the same in summer time. 
Salaries are all that are necessary for the success of a Salary Savings 


Under the Salary Savings System the employer deducts the monthly 
premium on any form of Lincoln National Life policy from the pay of the 
Individual policies are issued and with certain restrictions it is 


Claim $9,000 Was Paid 
Under False Pretenses 


MUTUAL BENEFIT BEGINS ACTION 





Another Enoch Arden Case; Real Hus- 
band Alleged to Pass Himself Off 
As Former Husband 





Port Huron, Mich., Aug. 23—Having 
failed to obtain a settlement in the mat- 
ter from the former wife of a modern 
Enoch Arden, beneficiary to whom the 
Mutual Benefit Life paid some $9,000 
when she entered a claim about a year 
ago alleging that the assured had com- 
mitted suicide at Sarnia, Ont., the com- 
pany is starting suit for the amount in 
the St. Clair circuit court here. The 
company claims that a man who re- 
turned to Port Huron some months ago 
and represented himself as the woman’s 
former husband was actually the missing 
spouse and that collection of the insur- 
ance in the case of the Sarnia suicide 
was fraudulent. 

The suit has been brought against 
Mrs. Adelard Lebert Manley, to whom 
the company claims it paid $8,894.11, 
representing the face value of two $8,000 
policies she had carried on her former 
husband, Adelard Lebert. Mrs. Manley 
is now the wife of William Manley, an 
aged Civil War veteran, whom she mar- 
ried after divorcing Lebert. She kept 
up payments on Lebert’s insurance, how- 
ever, and after he had been missing for 
months, she identified the charred body 
of a laborer who took his own life 
leaping into a furnace at a Sarnia foun- 
dry, as that of her former husband. The 
company paid the insurance at that time 
without protest, but started an investi- 
gation when a man calling himself Adel- 
ard Lebert appeared in Port Huron and 
revealed himself to officers and to Mrs. 
Manley. The woman denied the man 
was actually Lebert and refused to re- 
turn the insurance money, although rela- 
tives of Lebert at Stony Point, Ont., 
accepted the returned wanderer’s story 
as true. 

Mrs. Manley, who owns an apartment 
house here, payments on which are said 
to have been made partly from the in- 
surance money, declares she will fight 
the Mutual Benefit suit and attempt to 
prove that the man who died in Sarnia 
was really her former spouse and the 
self-proclaimed Lebert an impostor. 


PLANS VISIT TO ENGLAND 
Dr. Lewis F. Mackenzie, a member of 
the medical staff of The Prudential, is 
planning a pleasure trip to Great Brit- 
ain. He will sail on the Roosevelt, on 
September 8. 








PROMOTED TO MANAGER 
J. T. Fox, formerly assistant manager 
at McKeesport, Pa., for the Colonial 
Life, has been promoted to the manager- 
ship of the Braddock, Pa., office. Mr. 
Fox is well qualified to take on his new 
responsibilities. 








Pennsylvania 











Provident Mutual 


Life Insurance Company of Philadelphia 


Founded 1865 


The Provident has worked out a practical plan 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than $425,000,000 in Force. 


Fort Wayne, Indiana 
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by which the Home Office, through an Edu- 
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Canadian Mortality 
Table Is Out of Date 


DISCUSSED BY MANITOBA MAN 
C. C. Ferguson of Groat West Life Says 
More Modern Table Might Well 
Be Adopted 





At a recent~meeting of the $100,000 
Club of the Great West Life of Winni- 
peg, Manitoba, C. C. Ferguson, general 
manager, made some interesting com- 
ments on American and Canadian mor- 
tality tables. He said: 

“The mortality shown for The Great- 
West Life in its published statement for 
1925 is the extremely low rate of 3%, 
which was about the same as experienced 
in 1924. I might say that since the war 
and influenza, the rate has been about 
the same. Now, in reading of this low 
rate and the low rate of other companies, 
you have probably thought that it was 
a very good thing, but that it would be 
too good to be true to expect that the 
companies would continue to average 
just-a little over one-third of their mor- 
tality expectation. The explanation is, 
of course, due to the fact that the statu- 
tory Mortality Table used in Canada is 
out of date and obsolete. In comparing 
the actual experience to a modern table, 
the companies could not boast of such a 
favorable showing. A more recent mor- 
tality table has been compiled by the 
Actuarial Society of America. It is in 
two parts and is known as the American 
Men Table and Canadian Men Table. 

“T mention this to you because it is 
my opinion that these terms will be 
heard of in the future more than they 
have been in the past and I want you 
to make a mental note of them for fu- 
ture reference. We have inevstigated 
our own mortality in relation to these 
more modern tables and we think the 
result is an exceedingly satisfactory one 

a result that more than confirms our 


own opinions in this regard. This result 
shows that our mortality has recently 
been about 80% of the Canadian Men 
Table, which itself is more favorable than 
the American Men Table. You may 
ask, ‘Why not adopt a more modern 
table?’ I think that, while this is a 
question more of theory than of prac- 
tice, we might well do so. We are using 
the present table as a basis of valua- 
tions and we must not ignore the cash 
surrender values of policies on the books. 
The reserves shown by the modern table 
differ very little from the reserves by 
the old table, and here a peculiar fact 
is noted—a table which shows a low rate 
of mortality does not necessarily show 
a low reserve basis. The new table pro- 
duces lower rates and shows an improve- 
ment in mortality at all ages with par- 
ticular emphasis on younger ages. The 
conclusions from the new table have 
more bearing on non-participating rates 
than on participating, since the net cost 
in participating insurance is determined 
by profits earned by the Company and 
credited to the policy. Non-participat- 
ing rates have already been reduced as a 
result of the recent improvements in 
mortality.” 


SUCCESS OF MADDEN & SON 

Edward Madden & Son Agency for 
Wisconsin, of the Kansas City Life, 
wrote $1,029,500 business in June, and 
have set a new record for a new agency, 
being established but a few years. They 
have already started to write a million 
for July and August, and at this writing 
are one of the leaders of the forty agen- 
cies of the Kansas City Life. 





TEN HONOR DEPARTMENTS 
The ten honor departments of the Re- 
liance Life qualifying for the Jubilee 
Convention were as follows: 1—Sea- 
board; 2—The Thompson Agency; 3— 
Intermountain; 4—Alabama; 5—Florida; 
6—Eastern Pennsylvania; 7—Northeast 
Texas; &—Ohio; 9—Kansas-Missouri; 
10—Washington. 





Connecticut General News 
Hartford, Conn. 





Converting Term Insurance 


One forte of the Connecticut General 
is its low cost term insurance with full 
disability protection convertible to 
any other plan on conditions very lib- 
eral to insured and to agent. 


Term conversion goes on systemati- 
cally the year round, but each year one 
month is particularly devoted to it. 
During July our rate of conversion 
exceeded all previous records. 


For rate card, write Connecticut 


General Life 


Insurance 


Company, 


Hartford, Connecticut. 








GOLF TOURNAMENT 
Golfers Asked To Bring Their Clubs 


To National Association of Life 
Underwriters’ Convention 


There will be a golf tournament at 
the International Convention of Life Un- 
derwriters in Atlantic City in September 
and all golf underwriters are urged to 
bring their clubs. The tournament will 
be an eighteen-hole round at medal play 
on a handicap basis. 

All those proposing to enter should 
communicate with Everett H. Plummer, 
chairman, 421 Chestnut Street, Philadel- 
phia, Pa., sending him, in such commu- 
nications, statements as to what their 
handicap is in their home club. Post 
entries will be received up to 10 A. M. 
on the day of the tournament, which 
will be Thursday, September 16th. There 
will be prizes for the low gross and low 
net scores and for runners-up. 








Cc. A. TAYLOR ACTUARY 


Charles A. Taylor has been made ac- 
tuary of the Life Insurance Company of 
Virginia. Mr. Taylor entered the ser- 
vice of the company in 1916 as clerk in 
the actuarial department. He was ap- 
pointed assistant actuary of the company 
on November 1, 1923, and now assumes 
the duties of actuary, succeeding J. S. 
Davenport, Jr.. who has recently been 
elected vice-president of the company. 

Stuart Cooke has been appointed as- 
sistant auditor of the ordinary depart- 
ment. 





JOINS KEANE-PATTERSON 


Charles I’. Donnelly, well known New 
York City agent, has become associated 
with the new Keane-Patterson Agency 
of the Massachusetts Mutual Life, at 


225 West 34th Street, New York City. 










Low lapse ratio. 


Business Builders 


No permanently profitable agency can be built 
where lapses are abnormally heavy. 
Mutual agents are prosperous. 
ing records and you will understand why: 


Very favorable mortality. 

No contested death claims. 

Large dividends to policyholders. 
Complete line of policy contracts. 

High interest earning on high grade assets. 


If interested in building a business for yourself 
on a permanently profitable basis write today. 


The Midland 


Mutual Life Insurance Company 
Columbus, Ohio. 


“Its Performances Exceed Its Promises” 


JOINT WORK PAYS 


Agents for Equitable Life in Montana 
ouble Up, Paying for $200,000; 
Case of W. C. and J. E. Moore 

That the old adage “in union is 
strength,” holds true in the insurance 
business as it does in every other, is aptly 
illustrated in the case of W. C. Moore, 
district manager for the Equitable Life 

Society at Havre, Mont. and J. E. 

Moore, local agent for the same company, 

who by working jointly wrote 118 appli- 

cations for $200,000 last month. This is 
an unusual month’s work, particularly in 
such a region as Havre. 

These two men planned their month’s 
campaign in advance, sent out letters to 


the people in their territory, and then 
went out and called on the prospective 
applicants. More than 100 of the appli- 
cations were closed on binder. This 
achievement demonstrates not only that 
joint work pays, but also that definitely 
planned work brings one much nearer his 
goal than random effort. 

William C. Moore paid for $351,000 last 
year, and in the first four months of this 
year paid for $109,000. J. E. Moore paid 
for $133,000 last year. 








COURT OVERRULES JUDGE 


The Circuit Court of Appeals, Fourth 
District, in overruling the trial judge in 
the action of Tabor vs. the Mutual Life 
the other day, in a contested action over 
the proceeds of a life policy, ruled that 
when a dispute arises as to whether or 
not the insured committed suicide inval- 
idating his insurance if death resulted 
by such means, the facts at issue met 
be passed on by the jury of the trial 
court. In the case in point, the trial 
judge ruled suicide and found for the 
defendant insurance company. ‘The 
Court of Appeals has decided that this 
was not correct procedure, and has or- 
dered the case retried. 
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C. E. Stapleton’s Ability 
To Dramatize Sales 


HAS A_ VIVID IMAGINATION 





Northwestern Mutual Life Agent In 
Brooklyn Adapts Himself To His 
Clients’ Business 





Charles E. Stapleton, who is with the 
William F. Atkinson agency of the 
Northwestern Mutual Life, Brooklyn, 
told the recent convention in Milwaukee 
of Northwestern Mutual Life production 
representatives of his ability to drama- 
tize and picturize sales. He is an advo- 
cate and practitioner of word pictures in 
salesmanship. 

Speaking to a representative of the 
Eastern Underwriter at his office the 
other day about this subject, Stapleton 
said : 

“Upon analyzing my past methods, I 
have arrived at the conclusion that word 
pictures and the ability to paint them 
clearly and accurately for our clients 
will enable one to keep above the level 


of mediocrity in salesmanship. Some 
are of the opinion that life insurance is a 
hard and monotonous business. But this 
is not true: it is just what we ourselves 
make it. 

Why the “Bertillon Measurements”? 

“Suppose the chief of a Metropolitan 
detective bureau were to gather his 
forces together and say, ‘Men, we are 
going on a man hunt. I will give you 
your choice of the use of the Bertillon 
methods; or, if you prefer, you may step 
into my office and view a full-sized pho- 
tograph of the criminal.” I ask you, 
which would you choose? Doubtless you 
would prefer to look at the picture of 
the criminal. Now, why not apply this 
idea, metaphorically speaking, to our 
method of selling life insurance? Why 
should we, therefore, expect our clients 
to remember the Bertillon measurements 
of our policies; such abstract things 
as cash values, premium deposits, paid- 
up values, terminal reserves when we 
might just as well give him a word pic- 
ture of what a life insurance contract 
will do for him. Isn’t it easier for a 
client to remember that a $5,000 policy 
will send ‘My boy Billy to college’ than 
it is to remember that “Twice a year I 
must mail my premium to the insurance 
company.’ So my advice to insurance 
salesmen would be: Don’t give your 
prospective client Bertillon measure- 
ments, but give them a picture to re- 
member.” 


A Typical Sales Talk 


Asked to give a concrete case of how 
he sells insurance, Stapleton told of call- 
ing on a successful Long Island real 
estate man and, in ‘talking with his sec- 
retary, made inquiry as to the name of 
a building just across the way and its 
approximate value. Equipped with this 
information, he was ready to talk to his 
prospective client in real estate terms. 
The value of the building, it appears, was 
something like $25,000. 

Stapleton said to the real estate man: 
“Suppose, Mr. Brown, that Mr. Smith 
came to you and said: ‘I am pressed 
pretty badly for money, as you know, 
Mr. Brown. Now, I would like to give 
you a deed to that corner property and 
put it in your wife’s name if you will 
agree to pay the taxes and take care of 
the minor repairs to the building, which 
would amount: to about 3% of its value. 
Of course, I would not want the build- 
ing sold for taxes, so if you will agree 
to my proposition I will give you an 
absolute deed to the property made out 
In your wife’s name, free and clear of 
all mortgages. There is a proposition. 

course, I might pass out tomorrow, 
and if I should your wife has a deed to 
the building and the Bank of 
will guarantee it to be worth its ap- 
Praised value of $25,000 at any time. I'll 
continue to receive the rent from the 





building, which amounts to $100 a month, 
but you have the deed to the property. 
Pictures Rosy Future 

“Now, Mr. Brown, let’s look at the 
happier side of the picture. Suppose I 
recover my financial bearing, say in 
twenty years from now, and I should 
wish to take back my building or you 
should wish to call the deed off. Sup- 
pose also that by this time your chil- 
dren have either married or grown finan- 
cially independent; let’s see what this 
contact will do for you. I'll give you 
back about 90% of all the money you 
have advanced in taxes and repairs if 
you will agree to this proposition.’ 
Brown’s reply is that he would most 
certainly agree to a proposition of that 
kind, but he gives Smith to understand 
that he does not quite understand what 
he is driving at in making such an un- 
uslal offer. 

“Right here is the opportunity for 
which I have been waiting,” Stapleton 
continued. My reply is: ‘Why, the 
same sort of property that we sold you 
two years ago, namely, our company’s 
ordinary life insurance terms. That’s 
what I came to talk with you about.’ And 
the outcome of the interview was that I 
sold him $25,000 of life insurance.” 

His Adaptability 

Stapleton also cited an interesting case 
of a lawyer upon whom he called, a total 
stranger to him. Engaging him in con- 
versation that had to do largely with 
legal features, Stapleton said to him: 
“You will undoubtedly be interested to 
know that our company has written its 
new contracts so that proceeds might be 
kept out of the probate court.” The 
lawyer replied that he was not interested 
in life insurance, that he did not carry 
any and never expected to. 

“Since that is your attitude,” said 
Stapleton, “let’s not talk about life in- 
surance at all; let’s talk about banking. 
Suppose I represent a bank and call 
upon you to tell you about a unique 
proposition that we are offering to our 
old customers which briefly is as fol- 
lows: If you will agree to save 60 cents 
a day we will set aside a reserve in 
Mrs. Jones’s name a large stack of 
checks of $100 each made payable to her, 
and we shall place this group of checks 
in a safety deposit vault, turn the key 
and give it to your wife. Should some- 
thing happen to you, your wife may call 
at the bank and withdraw each month 
one of these checks for $100 a month 
each on the first of every month for ten 
years—that is, 100 checks for a total of 
$12,000. 

“Now, let us look at the happier side 
of the picture. I presume that you are 
about thirty-five years of age. Suppose 
you continue your savings account until 
retirement, say at fifty-five years of age. 
You will have saved approximately $265 a 
year for twenty years, or a total of about 
$5,400 toward your retirement fund, and 
we shall add to it about $750 interest. 
Should you call this arrangement off we 
will give you back not only all your orig- 
inal deposits but $750 interest. The most 
you can deposit in twenty years time is 
$5,400 and the least your wife can receive 
is $12,000.” 

“Explaining this as an explanation of 
our company’s plan in banking termi- 
nology, he thereupon decided to take a 
policy of $10,000, which was the first fife 
insurance policy he had ever taken out. 
Several months later he took out anoth- 
er policy with our company.” 

Out to Write a Million 

During the three years he has been 
with the Northwestern Mutual, he has 
doubled his paid business each succes- 
sive year. He has written $600,000 of 
business in round figures so far this year 
doubling last year’s business, which was 
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$300,000. He is out to write a million 
up to next June and he believes that he 
will succeed. General Agent W. F. ‘At- 
kinson thinks very well of Stapleton and 
says that he has a splendid future in 
the insurance business. 

Stapleton comes from Wisconsin. He 
worked in a drug store there for sev- 
eral years after leaving school. He lives 
in Rockville Centre with his wife, father 
and baby. 








TO SEE WORLD’S SERIES 

Three trips to the world’s series have 
been offered by Colonel W. E. Talbot, 
agency manager of the Southland Life, 
for production in August. The prizes are 
a part of a baseball contest which ap- 
pears to be succeeding unusually well 
despite the fact that August is the hard- 


est month of the year for business in 
Texas. 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 




















WANTED ASSISTANT MANAGER 


Agency for leading New York company wants experienced Life man with 
proven ability as producer to assist with organization work. This position 
offers unlimited possibilities. Communications considered in strict confi- 
dence.. Salary and commission. Address all details to 
BOX 1044 
THE EASTERN UNDERWRITER, 
86 Fulton Street, New York, N. Y. 

















BUSINESS OF 1925 


New Insurance. ..............0cc00. 
Imcrease over 1924........cccccceccccccccccce $13,091,000 


..+++--$117,647,000 





Insurance in Force........................$8597,429 8 6 
Increase over 1924...........ccceeceeceeeces+10,344,849 





New England Mutual Life Insurance Co. 


Boston, Mass. 
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Total of Paid-for Business 


LIFE COMPANY 
G. S. NOLLEN, President 
Des Moines, Iowa 


-  $134,242,954 
157,045,211 







































Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders | 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 





newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies, 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


WILL TALK ABOUT BASSETT 
AGAIN 
There will be plenty of discussion at 


the convention of the National Associa- 
tion of Insurance Agents in Atlantic City 
Wednesday after- 
under the caption 


and on 


noon, September 22, 


next month 
of “Trend to Closer Co-operation in In- 
surance—(a) National Board Conference 
Agreement.” It will have a familiar ring 
because Neal Bassett, president of the 
Firemen’s Group, will again be a target. 
The reason for this is that Mr. 
has within the past fortnight planted a 
bank agency in Kentucky. 
takes the bank agency controversy into 
National Association 


Jassett 
This again 


the arena of the 
convention as it was a couple of years 
ago. The officers and committeemen of 
the National had thought 
the bank agency proposition, so far as 


Association 


new bank appointments are concerned, 
was solved by reason of the National 
Board-National Association pact recom- 
mending that no further appointments 
So that apple 
cart has been upset again. 


of this nature be made. 


The Milwaukee resolution will again 
be up for review, the obvious question 
being, can it be made effective or is it 
merely a scrap of paper? 

The official program of the National 
Association will-be found elsewhere in 
this paper. It. schedules a long list of 
interesting topics to intrigue the speak- 
ers, and from which much of value to 
the business should be forthcoming on 
the floor. 
under review will be that of advertising, 
which of course includes direct mail. The 
life agents are far ahead of the fire and 
casualty agents with respect to direct 
Undoubtedly, much more fire arid 
casualty insurance can be sold by liter- 
ary and correspondence contacts with 
owners. Life insurance is 
harder to sell than fire insurance, and 
if the life men places so much stress 
on Direct Mail there must be something 
in it worthy of consideration of all divi- 
sions of the insurance business. 


One of the groups of topics 


mail. 


property 


It looks as if the wholesale insurance 
proposition is a dead issue in fire insur- 
ance, although it is making progress by 
leaps and bounds in life insurance. Any 
way, the Chrysler project will soon be 


Samuel Appleton Dies 
At Age Of Eighty 


WAS PIONEER LIABILITY AGENT 





For Years United States Manager of 
Employers’ Liability; Building 
Named After Him 
*Samuel Appleton, chairman of the 
executive committee of the Employers’ 
Liability, and for years United States 
manager of that company, died this 
week in Marblehead, Mass., his home. 
Eighty years old, he was unable to at- 





SAMUEL APPLETON 


tend the recent brilliant ceremonies at 
the dedication of the new building of 
the Employers’ Liability in Boston, 
named after him, because of ill health. 

Mr. Appleton went into the insurance 
business in Boston when twenty-one 
years old. In 1880 the Employers’ Lia- 
bility was organized in London, and in 
1886 the company entered this country, 
appointing Endicott & Macomber as 
managers. In 1895 Endicott & Macom- 
ber dissolved partnership and upon the 
death of Mr. Endicott, Appleton & Dana 
was made United States managers, Mr. 
Dana later resigning. 

As a pioneer in the liability insurance 
business, Mr. Appleton did much to 
bring about the popularity of that line 
of insurance in this country. He was a 
forceful character and one of the most 
able of insurance men. 





TO TALK AT SAFETY CONGRESS 


At the fifteenth annual congress of the 
National Safety Council which will be 
held in Detroit, from October 25 to 29, 
R. C. Stratton of the Newark branch of 
the Travelers will be one of the principal 
speakers. He will speak on “Research 
Activities.” Another speaker well known 
in insurance circles will be Dr. G. H. Van 
Fmburgh, Jr., medical director of the 
Clark Thread Co., who will give an ad- 
dress on “The Fundamental Require- 
ments for Successful Industrial Medical 
Work.” 


” 





HOME OFFICE CELEBRATION 


Extensive plans are being made by the 
home office of the Indianapolis Life for 
a home-coming celebration of their lead- 
ing agents and managers throughout the 
country, which will be held from Mav 
28 to 31, 1927. One of the features of 
the celebration will be the annual Speed- 
way races, which will be held on Me- 
morial Day, at which the agents and 
managers will be the guests of the com- 
pany. 








only a memory. Chrysler was the prin- 
cipal subject which interested last year’s 
convention of the National Association 
of Insurance Agents. 














The Human Side of Insurance 




















EDDIE SCHAFER IN FRONT OF 











HIS OFFICE IN HOLLYWOOD 








Eddie Schafer of the Aetna Life, Hol- 
lywood, Cal., is generally regarded as 
one of the most interesting insurance 
agents in America. Perhaps the most 
unique thing about him is that he deals 
almost exclusive with celebrities. He 
mingles with them in social life and busi- 
ness life; they trust him; he sees their 
claims are paid promptly and he sells 
a lot of both life and accident insurance. 
Nearly every star in Hollywood is a 
personal friend. Incidentally, he ranks 
among the fifty leading producers of the 
Aetna Life. 

Mr. Schafer’s history is interesting be- 
cause 90% of his business is written on 
motion picture actors and actresses and 
studio directors. He was in pictures 
from 1910 to 1917, being with different 
studios, among them Selig, Vitagraph 
and Universal. He played in numerous 
pictures with Francis Ford and Grace 
Cunard. name bh 

Schafer was on six different fronts in 

the World War, serving as a sergeant in 
the Marine Division. When he came 
back from the War he decided to give 
up his career as a motion picture actor 
and entered the life insurance business 
as a representative of the Aetna. His 
production for several years back has 
been approximately $1,000,000 per year. 
Among the prominent actors and actres- 
ses he has written are Harry Langdon, 
Monte Blue, Adolphe Menjou, Huntley 
Gordon, Conway ‘Tearle, Jane Novak, 
Gertrude Astor, Robert Agnew, Warner 
Baxter, Clara Bow, Philo McCullough, 
Richard Talmadge, Vera Steadman, Jack 
Coogan Sr., Lige Conley, and some of 
the prominent directors are Alfred E. 
Green, William K. Howard, Harry Pol- 
lard, Edward Sedgwick, Harry Beaumont 
and John F. Dillon. 
_ Mr. Schafer is a very great believer 
in advertising and spends considerable 
money annually for that purpose. 
He has his own building, which is a very 
unique structure. He has a large sign 
on the front with inscription “Are You 
Protected?” As we went around with 
him among the various studios we were 
amazed to notice how many actors and 
studio directors knew him and called 
him by his first name “Eddie.” Time 
and again, even during the shooting of 
a picture, actors would call to him “Are 
you protected ?” 


Sir Ernest and Lady Bain, Mayor and 
Mayoress of Harrogate, celebrated their 
silver wedding day recently. Sir Ernest 
is a member of the firm of A. W. Bain 
& Sons, insurance brokers, of Leeds. 
They were greeted in the morning by 
the Harrogate Municipal Orchestra, 
which invaded the grounds of Sir Er- 
nest’s residence, and played Mendels- 
sohn’s wedding march. At a subsequent 
gathering at the Royal Hall, Sir Ernest 
and Lady Bain were presented with a 
handsome silver service from the town 
councillors, and a beautiful piece of sil- 
ver from the officials. 

k * OK 


W. W. Ellis, manager of the sales pro- 
motion department of the Commercial 
Union fleet and president of the Insur- 
ance Advertising Conference, was in De- 
troit one day last week to consider plans 
for the meeting of the Insurance Adver- 
tising Conference which will take place 
there on October 18-19. He also con- 
ferred with C. E. Rickerd, advertising 
manager of the Standard Accident, who 
is chairman of the Program committee. 


Colonel Edward E. Goldwyn, promi- 
nent local agent of Emporia, and former 
president of the Virginia Association of 
Insurance Agents, is chairman of a com- 
mittee arranging for “Virginia Day” at 
the Sesquicentennial Exposition in Phil- 
adelphia October 12. Eight historic 
floats picturing incidents in Virginia his- 
tory leading up to the signing of the 
Declaration of Independence will be the 
feature of a parade to be staged that 
day. 

* * ® 

Andrew Mackechnie, Jr., of 31 Clinton 
Street, Newark, prominent in insurance 
circles in Newark, has been elected 4 
member of the board of directors of the 
Bankers’ Indemnity of Newark. 

ie % 


J. N. Houston has been named South- 
ern Texas manager for the International 
Life of St. Louis and has already en- 
tered upon his new duties. His head- 
quarters will be at San Antonio. 


Judge John M. Scott, former insurance 
commissioner for Texas, is northern 
Texas manager for the International 
Life. He has his headquarters in Fort 


Worth, Tex. 
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FIRE INSURANCE 





oF anamscoe 





Wants To Bid For 
C. M. & St. Paul 


CLASHES WITH KUHN-LOEB CO. 








Fire Insurance President Asks Post- 
ponement of Foreclosure Sale; 


Affidavits Filed in Court 





Executives of insurance companies fa- 
miliar with the investment end of the 
business have been watching for some 
months a very interesting financial 
drama involving two of the leading fig- 
ures in the insurance business. They 
are Frederick H. Ecker, vice-president 
of the Metropolitan Life, and E. C. 
Jameson, president of the Globe & Rut- 
gers Fire Insurance Company. 

Soon after the Chicago, Milwaukee & 
St. Paul Railroad went into the hands 
of a receiver, Mr. Ecker was appointed 
chairman of the Bondholders’ Protective 
Committee, the Metropolitan Life own- 
ing quite a block of the bonds. This re- 
sulted in a reorganization plan promul- 
gated by Kuhn, Loeb & Co. and the Na- 
tional City Co. of a certain figure for 
the lines in the East; another for the 
lines in the Puget Sound extension, and 
a third for the unpledged assets. ‘This 
reorganization committee had deposits 
representing 78% of the junior bonds 
and 90% of the Puget Sound issues. 

Some time after the receivership, E. C. 
Jameson became president of the Bond- 
holders’ Defense Committee, which has 
been in opposition to Mr. Ecker’s com- 
mittee. 

It was printed in Tuesday’s daily 
newspapers that Mr. Jameson and his 
associates are prepared, if necessary, to 
make a cash bid to the Chicago, Mil- 
waukee & St. Paul R. R. and steps to 
carry out this action were begun this 
week with the filing in the United States 
District Court of Chicago of affidavits by 
the committee in opposition to the mo- 
tion of the trustees of the road for an 
early sale. 

The New York “Times” said in part: 

“The proposed purchase is said to be 
without precedent in American railroad 
history. The action would be taken in 
opposition to the plan of reorganiza- 
tion promulgated by Kuhn, Loeb & Co. 
and the National City Company. Ow- 
ing to its nature, Mr. Jameson asks in 
his affidavit for an extension of time in 
the date set for the sale of the road, 
and says that he is acting in the inter- 
ests of both stockholders and bondhold- 
ers, and reiterates willingness of those 
he represents to support ‘any adequate 
and reasonable plan of reorganization.’ 

Assails Receivership 


“Mr. Jameson, who is president of the 
Globe & Rutgers Fire Insurance Co., 
declares that the receivership was un- 
necessary, and that the receivership has 
not been to the best interests of the 
company or its security holders. He says 
that such receivership could easily have 
been avoided through short term financ- 
ing and a voluntary extension of ma- 
turing bonds. The default created by 
the receivership, he adds, made neces- 
sary the refunding of all junior secur- 
ities of the company bearing low rates of 
Interest, some as low as 4 per cent., at 
a higher rate. But for that, the receiv- 
ership, he maintains, could be lifted at 
once without-a sale and without disturb- 
ing existing securities. 

“The committee represents more than 
$18,000,000 of refunding bonds, the 
largest single depositor being his own 
company, the Globe & Rutgers Fire In- 
. Surance Co., which held $9,000,000 of 
“bonds at the time of the receivership. 

' “Mr. Jameson asks that the sale be 
*Postponed until Congress has had an 
Opportunity to pass the debt extension 

ill, which he says will make it possible 


Pennsylvania Agents 


Meeting at Scranton 
TALK ABOUT COMMISSIONS 
Kenneth H. Bair Makes Report On 


Status of Eastern Underwriters’ 
Association Proposal 





The Pennsylvania Association of In- 
surance Agents had a large turnout for 
its annual convention which opened yes- 
terday at Scranton and continues through 
today. The business sessions are being 
held in the auditorium of the Chamber 
of Commerce Building and the banquet 
and dance last evening were held at the 
Hotel Casey, the 
quarters. 


convention head- 


Yesterday’s feature was the report by 
Kenneth H. Bair of Greensburg, former 
president of the association, on the pro- 
posed Eastern Underwriters’ Association 
and the revision of commission agree- 
ments. Mr. Bair, together with Presi- 
dent McKelvey, attended the conference 
with company officials in New York City 
and at that time Mr. Bair presented a 
program endorsed by Pennsylvania 
agents. 

During the opening session yesterday 
reports of officers were given, including 
those of President H. E. McKelvey, 
Treasurer Fred V. Rockey, Secretary 
John S. Burwell, and that of John A. 
Dalzell, editor of the “Pennsylvanian.” 
President R. H. Keffer of the Scranton 
Insurance Association called the conven- 
tion to order and addresses of welcome 
were made by Mayor E. B. Jermyn of 
Scranton and R. L. Rodgers of Erie. 





PROPOSES GOLF MATCH 


An inter-society golf tournament is 
the suggestion of W. T. Jordan, chair- 
man of the golf society of the Insurance 
Society of Massachusetts at Boston, who 
has written to that effect to Edward R. 
Hardy, secretary of the Insurance So- 
ciety of New York, proposing an inter- 
society golf tournament. 

In his letter, Mr. Jordan says he 
understands the New York society has 
no golf organization and asks Mr. Hardy 
if it will be possible for him to get to- 


gether a team to play them some time 
in September. 








to modify the plan of reorganization in 
the interest of all security holders, both 
stockholders and bondholders, and will 
greatly improve the financial position of 
the railroad for the future. This bill was 
favorably reported by the Interstate 
Commerce Committee of the Senate at 
the last session of Congress, and is on 
the calendar for early consideration 
when the Congress meets in December.” 





FILE NEW QUEENS RATES 


Ten Cents Added as Charge for Inac- 
cessibility; Forty-five Cents for 
Homes With Wood Roofs 


In filing its new rates for frame dwell- 
ings in the Queens County conflagration 
area, the suburban division of the New 
York Fire Insurance Rating Organiza- 
tion has added 10 per cent as a charge 
for inaccessibility to all the districts hav- 
ing unpaved streets. These rates, sug- 
gested by Superintendent Beha, are ef- 
fective as of June 15, 1926, on all policies 
written on or after December 15, 1925. 

The new rates are 45 cents where 
wood shingle roofs exist and 40 cents 
where other than wood shingles are 
used. In Queens Village the rates, how- 
ever, are 50 and 45 cents respectively. 
Several fire companies, it is understood, 
have cut down entirely on writing risks 
in this district of Queens, believing that 
present rates do not reflect a correct 
measure of the hazards involved. 








HOLDING MONTHLY MEETINGS 





Rhode Island Agents Plan to Get To- 
gether Frequently During Year; 
Meeting in Providence 
The Rhode Island Association of In- 
surance Agents will hold the first of a 
series of monthly meetings on Septem- 
ber 14 at the Biltmore Hotel in Provi- 
dence. Similar meetings will be held 
monthly until next May. At this com- 
ing meeting several important subjects 
are scheduled for discussion, including 
fire insurance commissions in New Eng- 
land, proper enforcement of an agent’s 
qualification law, and the inclusion of 
automobiles of employes under the fleet 
policies of employers. The Rhode Island 
Association is aiming to send a good- 
sized delegation to the National Asso- 
ciation’s convention at Atlantic City 
next month. The annual meeting of the 
Rhode Island Association will be held 

sometime in October. 





SETS ASIDE INJUNCTION 

No decision had been anticipated in the 
Kentucky fire insurance 12Y%.% increase 
in fire rates until late this week, but 
Saturday, Judge M. H. Donohue, Federal 
Court of Appeals, the third Federal 
Judge sitting in the case at Covington, 
Ky., before the U. S. District Court, 
handed down a temporary order, setting 
aside the injunction of August 10, against 
W. H. Shanks, Kentucky Auditor, which 
had restrained Shanks from interfering 
with the companies. in securing the in- 
creased rates, and virtually tied up the 
state insurance department. The order 
is a temporary one, setting aside the in- 
junction, pending outcome of the case be- 
fore the Franklin Circuit Court. 


TAKE NAME OF HOMESTEAD 

The Homestead Fire Insurance Co. of 
St. Louis, to operate on the mutual plan 
and write fire and lightning insurance, 
has been incorporated in St. Louis. The 
incorporators are: James W. Gorner, 
Harry Hechman, John D. V. Greenway 
and T. J. Gabbert, Jr. Temporary head- 
quarters for the company are at 2720 
North Grand Boulevard, St. Louis. 











Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 45 John Street, New York 


J. A. KELSEY, General Agent 


.». GEORGE Z. DAY, Ass‘t General Agent 


U. S. Statement December 31, 1925 


ASSETS 

PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 


. . 











$7,400,761.92 
1,799,563.19 
763,725.88 
4,837,472.85 
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Peay sreiw! 





There is no 
question about 
a policy placed 
in The Home of 
New York. 
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‘seseatiionls Defects 
Lead To Total Loss 


ACTUAL FIRE LOSS WAS SMALL 
Court Holds Fire Destroyed Value of 
Building for Business So Insurer 
Must Pay Total Loss 

A fire insurance company, taking a 
risk on an old and insecure building in- 
curs the obligation to pay a total loss 
if the damages by fire combined with 
antecedent defects, make repairs imprac- 
ticable and the deniolition of the build- 
ing necessary. This was brought out in 
a case recently decided against the 
Royal in a Federal court in North Caro- 
lina. 

The fire insurance policy covering the 
building was in the standard form and 
provided, in substance, that the owners 
were insured to a sum not exceeding the 
cost to repair or replace the same with 
material of like kind without allowance 
for increased cost of repair or recon- 
struction by reason of any ordinance 
regulating construction or repair. ‘The 
building had been occupied by various 
business concerns. It was burned and 
rendered unfit for occupancy. After the 
fire, although the owner asked the mu- 
nicipal authorities for leave to recon- 
struct, they ordered that the building be 
torn down. The value of the building 
before the fire was $21,000; the amount 
of physical damage done by the fire was 
$4,000. 

The owner contended that there was 
a total loss. The insurance company 
urged that the fire merely revealed and 
did not cause the condition which led to 
the razing of the building, or in other 
words, the condition which brought 
about the destruction of the building 
and prevented its repair was not the re- 
sult of the fire, but of conditions exist- 
ing prior thereto. 

Held: Recovery can be had as for a 
total loss. Even though the building 
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was weak and frail beforehand, never- 
theless if, but for the fire, it would have 
continued to have a value as rentable 
property, and if it was so damaged by 
the fire that it ceased to have any value 
whatever the fire was the proximate 
cause of the loss. 

The clause, above mentioned, was in- 
tended to apply to cases of partial de- 
struction and not to cases of total loss 
where the measure of recovery is the 
actual cash value of the property de- 
stroyed., 





INS. FEDERATION MEETING. 


The annual meeting of the Insurance 
Federation of Minnesota will be held at 
St. Cloud, Minn., on Friday, September 
17. Headquarters has been established 
at the Hotel Breen and sessions will be 
held in the Community Assembly rooms 
in the new Court House. Sessions will 
convene at 10 o’clock in the morning and 
at 2 in the afternoon, with a get-together 
luncheon at 12:30, which will be held at 
the Hotel Breen. An interesting pro- 
gram las been arranged for the meeting 
and addresses will be made by John T. 
Hutchinson of Detroit, secretary of the 
Insurance Federation of America; Wil- 
liam B. Calhoun, of the National Asso- 
ciation of Insurance Agents; Henry 
Swift Ives, vice-president of the Casual- 
ty Information Clearing House of Chi- 
cago; Geo. W. Wells, Jr., Insurance 
Commissioner of Minnesota; Chas. R. 
Fowler, of Minneapolis, counsel for the 
Insurance Federation of Minnesota; Z. 
H. Austin, of Minneapolis, president of 
the North American Life & Casualty; 
O. W. Kolshorn of Red Wing, represent- 
ing the Farm Mutuals. 





MARRIED 25 YEARS 


Mr. and Mrs. Wilfred Kurth celebrated 
informally the twenty-fifth anniversary 
of their wedding recently at their 
home in Ridgewood, N. J. Mr. Kurth 
is vice ._president of the Home of New 
York. 








O. J. PRIOR, President 








INCORPORATED 1868 


Che Standard Hire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















ENGLISH QUALIFICATION BILL 





Bill to Register Brokers Does Not At 
First Meet With Same Approval 
As Here 

A bill has been introduced in Parlia- 
ment in England, the sole object of which 
is the provision of a register of insur- 
ance brokers. The bill is the work of 
the Insurance Association, and is sup- 
ported by the Corporation of Insurance 
srokers, both institutions of high stand- 
ing, and “although the action is likely 
to arouse criticism in some quarters, it 
will generally be recognized that it is in- 
spired by high motives,” writes Modern 
Transport. The paper continues: 

“The trouble with any scheme of reg- 
istration or license in connection with 
insurance broking is that it either closes 
the door on a number of persons and 
firms whose activities are not wholly con- 
fined to insurance business, or else it 
leaves so many loopholes that unauthor- 
ized persons have no difficulty in evad- 
ing its provisions. America is an out- 
standing example of this, while France, 
with her ‘sworn broker,’ expe rienced dif- 
ficulties in connection with marine busi- 
ness that are unknown in this country 
where the broker has no restrictions. It 
would seem that the proposed bill will 
be subjected to a very close scrutiny be- 
fore it is allowed to proceed further in 
its course towards the statute book.” 


Japan Quake 
(Continued from Page 1) 
that the insurance facilities exceed the 
demand. 

Mr. Esping stated that the harbor of 
Yokohama has been thoroughly recon- 
ditioned with new and improved wharves 
and warehouses and merchandise is be- 
ing shipped through there to Tokio and 
other centers without any of the delay 
which held up shipments seriously during 
the months following the earthquake. 
Tokio’s harbor is not deep enough to 
permit ocean-going steamers to enter so 
that the reconstruction of Yokohama, 
only eighteen miles from Tokio, was in- 
dispensable. 





A. C. OLDS DIES 
A. C. Olds, vice-president and North- 
ern California manager for the Western 
Insurance Agency, and general agent for 
the Chicago Fire & Marine in Califor- 
nia, died recently following an attack of 
pacumonia. 


CHARLES S. DODD 


Charles S. Dodd, who was for twenty- 
five years resident. manager of the New- 
ark branch of the Royal, and who re- 
cently resigned on account of ill health, 
has been pensioned by the company and 
has gone for a stay of six months at 
Asheville, N. C. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 

Waite Bliven, Vice-Pres. and West. 
gr. 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1855 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital . ...$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 


Net Surplus. . 


8,536,871.80 
3,586,660.11 


...-$15,123,531.91 





Assets 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
wae Bliven, Vice-Pres. and West. 


rg i e Vaughan, Secretary 
H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


Girard F. & M. 


INSURANCE CO. 


of Philadelphia 


Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital ....$1,000,000.00 
Reserve Reinsur- 
ance Fund and 


Reserve for all 
other liabilities 


Net Surplus. . 


3,213,098.14 
1,260,934.06 


Assets .....$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 

















Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 

wen Bliven, Vice-Pres. and West. 
gr. 

re 1 Snyder, Secretary 

A. Hassinger, Secretary 

Wells T. Bassett, — 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital ....$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 2,575,127.95 


Net Surplus. . 1,000,362.98 


Assets .....$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 











H. Schmitt, President 

Nest. Bassett, Vice-P Pres. 

John Kay, Vice-Pres. and Treas. 
ar Bliven, Vice-Pres. and West. 


hg _ Hathaway, Secretary 
Hassinger, ecretary 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 


of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital ....$1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 


3,751,385.75 
Net Surplus. . 


501,427.56 


Assets .... .$5,252,813.31 
Policyholders’ Surplus 
$1,501,427.56 














LOYAL TO FRIENDS, AND 


TO LOYAL AGENTS, LOYAL 
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closer to your office. Even if it costs you 
something at first, it pays you in the long run. 


That’s why agents and brokers with an eye 
to the future are suggesting to owners of un- 
protected property the wisdom of installing 
sprinkler equipments which pay for themselves 


out of the money saved through reduced pre- 
miums. 


Somebody, sometime, is going to suggest 
this to some of your clients. And the only way 
to make this class of expirations safe against 
competition is to present the proposition your- 
self. You win good-will and confidence in two 











ways by this step. 





First—by showing the insured how the cost 
of sprinklers will be defrayed through five or 








six annual payments to the amount of differ- 
ence between his present premiums and the 
lower sprinklered rate. Often not a cent more 


than he is now spending for insurance will be 
needed. 


Second—by obtaining for him the financing 
and installation services of Grinnell Company. 
This company handles and assumes full re- 
sponsibility for every phase of work. It does 
not “farm out” the installation contracts with 
local contractors of dubious stability. No 
other company has had such long and success- 
ful experience in financing and _ installing 
sprinklers as this company. 


If you can show your client this big econ- 
omy in fire insurance, isn’t it certain that he 


will turn to you for advice on all his other 
lines? 


Send for our free booklet “The Local Agent and 
Automatic Sprinklers” which tells how agents are 
using this idea to make fire-risks safe from compe- 
tition. Address, Grinnell Company, Inc., 25 3 W. 
Exchange St., Providence, R. I. 








1. Grinnell Company is not 
affiliated in any way, with 
any insurance office. Local 
agents may, therefore, freely 
come to us with any case 
and be sure that our co- 
operation will help them 
hold their lines intact. 


| 2. Grinnell service in engi- 
neering and installation is 

| national, so that local agents 
get close personal contact 

with our representatives in 


Important Facts for Agents to consider 


all principal cities. 


3. The reputation of The 
Grinnell System is unques- 
tioned. Local agents may, 
therefore, urge sprinkler in- 
stallation in the knowledge 
that performancewillmatch 
their promises. 


4. Grinnell handles the 
whole undertaking—financ- 
ing, estimating, engineering 
and installation, 


























Cut this out and mail at once 


“The Local Agent and Automatic Sprinklers” 


A complete, authoritative booklet sent free on request. 


Grinnell Co., Inc., 25 W. Exchange St., Providence, R. I. 





GRINNELL 


AUTOMATIC SPRINKLER SYSTEM 








It’s to your advantage because ! 


it’s to your client’s advantage! 


I ) VERY real service you render your clients 
ties up their business just that much 
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Rainy Days Make 
“Fair” Days 


The season is ripe for selling Rain Insurance to 
County Fairs. The calendar for August, September 
and October is replete with Fair dates. The success 
of Fairs depends upon the admission at the gate and 
“the gate” depends upon the weather. 











Fair managements can readily be shown that Rain 
Insurance is a good business investment. If the 
weather man smiles on them all is well and a Rain i 
Insurance premium becomes an incidental item of ex- 
pense—but if it rains and the anticipated crowds stay 
away—the proper amount of Rain. Insurance will in- 
demnify the management for the loss sustained. 


Provide your Fair with such protection. Form 
number one of The Home Insurance Company’s Rain 

















Insurance policy provides indemnity for County, Dis- “ 
trict or State Fairs. : Ur 

The Rain policy must be written seven days in a 
advance of the date on which it becomes effective. ;-* 





For further information and any needed assist- 
ance ask our General, State or Special Agent or the 
home office of The Home Insurance Company, 59 . 
Maiden Lane, New York City. to 
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Che HOME company NEW YORK. 

















Charles L’ Tyner President he 
ORGANIZED 18 | ti 
LEAKAGE ED 1853 CASH CAPITAL 418,000,000 : 











Profits and Commissions-Rain 
Riot and Civil Commotion-Rents 
Tourists Baqgage Explosion 
Earthquake-Registered Mail 
Rental Values - Parcel Post 
Water Damage Hail 
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J. F. Van Riper Dies 
Following Operation 


NORWICH UNION SECRETARY 





Was Forty-one Years With the Com- 
pany; Highly Cultured and Known 
as an Excellent Writer 
Julius F. Van Riper, branch secretary 
of the Norwich Union Fire and secre- 
tary of the Eagle Fire of New York, and 
one of the most highly cultured of fire 





New York Board of Fire Underwriters 
at the time of his death and had served 
on committees of the National Board of 
Fire Underwriters and of the National 
Automobile Underwriters’ Conference. 

Several months ago Mr. Van Riper 
was. operated on and was absent from 
the office for several months. On his 
return he stated that he felt fine. About 
two weeks ago, however, he became ill 
again, and from this attack he was un- 
able to recover. 

Bennett Ellison, president of the New 
York Board of Fire Underwriters, on 
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Organized 1859 





Insurance Company 
of Americ. 


Head Office: 709 Sixth Avenue, N. Y. 
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Monday appointed the following com pemetenee A-ha tpes 9. 
ee “7 i a ives ea Saturd: ave as c ; e OW} 5 ym os 
insur ANCE ie gr i “a , y mittee to represent that organization at CME s in bc cade ee Ce edecedecssencneteeHeKnteceecccseseuadcumed $ 1,500,000.00 
morning at Long Island College Os Mr. V: Rinerva:t ral: H. N. Kels ido ob cab ani Cae Meme ee ee el ebees4bUdoweeeneaene 8,447,976.18 
pital. He had gone there to undergo | r. Van Nipers Ttuneral; mi. N. Kelsey, Reserve for Taxes and all other Liabilities................0eeceeeee 1,188,903.54 
an operation for gallstones, and that Lyman Candee and Charles R. Pitcher. Pepe UNS 0 Ford doe coud Gade acacantivcucsleoclcccccvcdeknoawken 5,552,501.45 
with other complications led to his death. bi cg - i mye Ne —— = the se NO MOO i ccna gh chives tucereakc cecal see $16,689,381.17 
The funeral was held Tuesday afternoon Z “ M oy ew York, appointec 
ot the Cosateantionsd Ghaseh, -West- James Marshall, John F. _Honness and SUPE TO POLICTINUORGID: 0 6.0.6. ots case cvssscccetecceesens $ 7,052,501.45 
> sie = 2 : A. R. Hanners as a committee to repre- eS ee 
sent the society at the funeral. FIRE - MARINE - AUTOMOBILE - WINDSTORM - TORNADO - SPRINKLER 
LEAKAGE - EXPLOSION - RENT and RENTAL VALUES - TOURIST BAGGAGE - 
The committees of New Jersey insur- 








J. F. VAN 


RIPER 


ficld, N. J., with many leading New York 
insurance executives present to pay their 
last respects to Mr. Van Riper. 

Forty-one years with the Norwich 
Union gained for Mr. Riper not only a 
keen and full understanding of fire in- 
surance but also a wide reputation in in- 
surance circles as a scholar and literary 
man. On many occasions he contributed 
articles of fine merit to insurance jour- 
nals and as an after dinner speaker he 
was considered one of the best. His 
talks were models of excellent English. 
Mr. Van Riper’s death comes as a shock 
to those who were in intimate contact 
with him and to those who came to know 
him through his writings. 


3orn in New York city on January 


10, 1865, Mr. Van Riper entered a law ZS UNITED STATES MANAGERS > > 
office in 1878 after attending the public 

schools in Brooklyn. Late in 1879 he 149 WILLIAM STREET, NEV YORK, .- CARROLL L.DE WITT 
became associated: with Henry Villard ; AsHient US Manager 
in the Oregon Railway & Navigation . ; 


Company. He remained there until 1885 
when he joined the Norwich Union Fire. 
After eight years in the underwriting 
department, Mr. Van Riper was appoint- 
ed assistant secretary, and in 1907 was 
made branch secretary, the position he 
held until his death. 


Active Outside Insurance 


For many years Mr. be Riper made 
his home in Westfield, J. He was 
active in church and Sd affairs there 
until the death of his wife about four 
years ago. Since then he spent much 
of his time at the Lotos Club in New 
York. 

In addition to being a member of the 
Lotus Club, Mr. Van Riper was a mem- 
ber of the Drug & Chemical Club and 
of the Holland Society of New York. 
For several years he served on the exec- 
utive committee of the Insurance Socie- 
ty of New York and always took an 
active part in promoting educational fa- 
cilities for insurance company employes. 
He was chairman of the committee on 
water slpply and fire department of the 





ance men who are working on the de- 
tails of the Atlantic City convention of 
the National Association of Insurance 
Agents are lending their best efforts to 
make the meeting one of the best ever 
held. Those who are in.charge of the 
various convention committees include 
the following: Frederick Hickman, 




















TO ENFORCE FIRE RULES 


The Philadelphia Suburban Underwrit- 
ers’ Association is going to start action 
against all companies with outstanding 
policies written in violation of rules, sim- 
ilar to the plan of the Philadelphia Fire 
Underwriters Association which imposes 


EDWARD L. KOPF DIES 
Edward L. Kopf, an electrical engineer 
with the Kentucky Actuarial Bureau, 
died at his home at Louisville last week 
after an illness of several months. Mr. 
Kopf, who was forty-seven years old, 


‘ survived by his widow, two daug aie 
. . en- fines when violations are not corrected. and a sister. 

eral chairman; entertainment committee, Uno bee oa parent “ rd sick: oe ill , 

Harry L. Godshall; publicity, Albert I = eg Thee anes, violators be aac 

Stephany; finance, William A. Faunce; © ©XPENce us vigorous action has RAISE PARCEL POST RATES 


transportation, John Fitzsimmons; hotel, 
P. EK. Howard; registration, Harry L. 
Seeler; and reception committee, J. S. 
Morris Parker. 





POLICY AGAINST PROHIBITION 


An insurance policy for over £10,000 
has been accepted by a leading London 
insurance company, says the “Westmin- 
ster Gazette,” against the introduction 
of a bill by the United States Govern- 
ment, rescinding or amending the Prohi- 
bition Laws. The premium paid is £2 2s 
per cent., or £210. This represents the 
very small risk of 50-1 chance against 
an alteration in the present “Dry” Laws. 
Under the terms of the policy, the holder 
is indemnified against any measure to 
permit the sale of wines, spirits, or other 
alcoholic liquors in the United States 
during the next 12 months. 


been decided upon as the only means for 
correcting an unhealthy situation. It is 
estimated that there are about 5,000 pol- 
icies at present in violation in the Phila- 
delphia suburban territory. 


TO MAKE CONVENTION PLANS 


Commissioner Thomas S. McMurray, 
Jr., of Indiana, who is now on a trip to 
Yellowstone Park, will go to San Fran- 
cisco as chairman of the executive com- 
mittee of the National Convention of 
Insurance Commissioners to make plans 
and arrangements with Commissioner C. 
R. Detrick for the annual convention of 
the organization which will be held in 
November in Los Angeles. 





W. B. Ragsdale has been elected Most 
Loyal Gander of the West Virginia Pond 
of the Blue Goose. 


The minimum rate on all certificate 
parcel post policies atte iching on and af- 
ter Se ptember 1 will be 5 cents per cer- 
tificate. This increase has been due to 
the bad experience sustained under the 
present cheaper rates. The commission 
on mail — insurance is 15%. 


WHITNEY PALACHE To SAIL 


Whitney Palache, United States man- 
ager of the Commercial Union, will sail 
soon for England. 


The Watertown Underwriters Cor- 
poration, Watertown, has filed a certifi- 
cate in the office of the secretary of state 
increasing the number of its shares of 
stock and changing their par value from 
1,500 shares $100 par value to 5,000 shares 
non par value. 
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GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


EAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Ltd. 


of London, England 


Underwriting Service Throughout The United States 
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PACIFIC COAST DEPARTMENT. <5 
108-110 Sansome Street, = Francisco 
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Every employee of The American’s Western Department at Rockford, Illinois, 18 
has insured his or her property in The American Insurance Company. What a fine cers 
thing it is to really believe—not only in your institution—but your business, itself. i 3 
state 
ROCKFORD pe 
A da 
oor 
Eighty years ago Rockford was little more than a struggling settlement of 1,278 een 
people, who were principally from New England. Beautifully situated in a virgin assis 
forest on the banks of Rock River—called by the Indians “Sinissippi”, which means mes 
“clear flowing’—the strong New England strain of its early builders shaped the = 
destiny of Rockford’s future. pe. 
e . . om 
In 1851 a dam was built, and a water power company was organized. Manu- "7 
facturing followed quickly, agricultural implements being the first articles made. my 
Inventive minds were encouraged, and as a result we find that some of the most 
useful inventions we enjoy today—such as the reaper, the knitting machine, the self- S 
binding harvester, the adding machine and textile machines—originated in Rockford. ~ 
Although manufacturing almost everything necessary for the sustenance and con- ~ 
venience of man, we find that Rockford leads the United States in the making of \ pres 
Furniture, 3,500 men being employed in this industry. ‘The chief classes of goods } May 
included among the 3,000 other items produced are machine tools, agricultural im- ; 
plements and leather goods. ‘Today Rockford has a population of 85,000 and is second 7 Kar 
only to Chicago in the industries of Illinois. \ P.. 
The American’s Western Department is located in this City in its own beautiful an 
building of stone and brick, and gives employment to 175 people, in addition to the y Ins 
40 field men who report to that office. Here, to, are the branch offices of two other is ee 
large insurance companies—the National of Hartford and The Security of c 
| Connecticut. F des 
* . F sess 
Here we find the Rockford College, which boasts of having had Miss Jane 4 
Addams and Miss Julia Lathrop as students. Rockford Post, G. A. R., has the 
oldest charter in the Country. During the War more than a million soldiers were af 
, trained here;at Camp Grant. ‘ 
Because of its wide streets and boulevards, magnificent shade trees, broad parks a 
and playgrounds, Rockford has the distinction of being one of the most beautiful bef 
inland cities of America. It is a city of homes and a city of industrial activity, tee 
extending an alluring invitation to both homeseeker and business man. ae: 
| vie 
THE AMERICAN : 
} 
F INSURANCE COMPANY \ e 
WesTERN Dept. Home OFfFice ™ 
WWUUUEeIS: «= ROCKFORD, ILL NEWARK, N. J. UUUUY + 
i : ( 
(Next time we shall tell you about Newark) | 
me 
ea = : 
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Discussion Periods 
Feature Agents’ Meet 


ATLANTIC. CITY CONVENTION 





National Association Will Hear Com- 
missioner Conn As One of the 
Invited Speakers 





General discussions on well over a 
score of different leading fire and cas- 
ualty insurance subjects of vital interest 
to local agents will feature this year’s 
convention of the National Association 
of Insurance Agents at Atlantic City on 
September 21-24, inclusive. Every agent 
attending will be given ample opportu- 
nity to participate in the business of the 
convention instead of having to be con- 
tent to listen to set speeches. On the 
tentative program for the convention 
Judge Harry L. Conn, insurance com- 
missioner of Ohio, and president of the 
Insurance Commissioners’ Convention, 
will be the only outside speaker to ad- 
dress the meeting. Others may be in- 
vited before the convention opens. 

All meetings and business sessions will 
be held at the Ambassador Hotel, the 
convention headquarters. A copy of the 
tentative program follows in full: 

Monday, September 20 

10 A. M.—Meeting of National 
Committee, Hotel Ambassador, 
throughout the day and evening. 

Tuesday, September 21 


10 A. M. —Meeting of State Association offi- 
cers with National Executive Committee. Japa- 
nese Room, Exchange Floor. 

1 P. M.—Complimentary luncheon conference, 


Executive 
continuing 


state association presidents, Eugene A. Beach, 
past president, New York State Association, 
Syracuse, presiding. Venetian Room, main 


floor. 

1 P. M.—Complimentary luncheon conference, 
state association secretaries; Chas. L. Gandy, 
assistant secretary, Alabama Association, Bir- 
mingham, presiding. Grill room. 

a ee -Annual meeting New Jersey Asso- 
ciation, Ambassador Hotel, Japanese Room, Ex- 
change floor. 

_4 P. M.—-Meeting of the National Executive 
Committee. 

7 P. M.—Get-together dinner and entertain- 
ment, Ambassador Hotel. 


Wednesday Forenoon, September 22 
(Convening Hour 10 O’Clock) 

Singing, “America,” led by Frederick Packer, 
Rotary Interantional Song Leader. 

Invocation, Rev. Robert Arthur 
Boardwalk Church, 

Greetings from Major Frederick H. Hickman, 
president Insurance Club of Atlantic City. 

Address of welcome, Hon. Edward L. Bader 
Mayor. ‘ 

Response, R. P. DeVan, Charleston, W. Va. 

_ President’s annual address, Cliff C. Tones, 
Kansas City, Mo. 

Executive Committee’s report, Frank L. Gard- 
ner, Poughkeepsie, . chairman. 

Address, Judge Harry L. Conn, Superinten- 
dent of Insurance, State of Ohio, president 
Insurance Commissioners’ Convention. 

Secretary-treasurer’s report, Walter H. Ben- 
nett, New York City. 

General open discussion. 

(This feature of a general discussion on any 
desired subject will precede the closing of each 
session of the convention.) 


Wednesday Afternoon, September 22 
(Convening Hour 2 O'Clock) 
_Greetings from the National Association of 

Casualty and Surety Agents. 

Report of the Finance Committee, J. A. Gib- 
erson, Alton, Ill., chairman. 

Report of the Legislative Committee, Col. 
Walker Taylor, Wilmington, N. C., chairman. 

Report of Better Business Methods’ Commit- 
i W. Eugene Harrington, Atlanta, Ga., chair- 
nan, 

_Address, “Reciprocity in Buying,” N. S. Ri- 
viere, Pittsburgh, Pa. 

Advertising, a general discussion— 

(a) By a local board. 

(b) By an individual agent. 

(c) By direct mail. 

Report of Special Committee on Wholesale 
Insurance, by Past President Thomas C. Mof- 
fatt, Newark, N. J., chairman. 

frend to Closer Co-operation in Insurance, 
a general discussion. 

(a) National Board Conference Agreement. 

(b) General refusal to renew Chrysler-Pal- 
metto scheme. 

(c) Between companies and agents. 

_ Report of Membership Committee, Clyde B. 
Smith, Lansing, Mich., chairman. 

Complete Public Service, a general discussion. 

(a) On the part of the companies. 

(b) On the part of the local agents. 

Awarding the Woodworth Memorial. Pres- 
entation by Past President George D. Mark- 
_ St. Louis, Mo., chairman Memorial Com- 

Ittee, 

General open discussion. 


Thursday Forenoon, September 23 
(Convening Hour 10 O’Clock) 


_ (Note.-— Prior to the opening of the conven- 
tion session and at 8 A, M. a breakfast con- 


Elwood, 


ference will be held in the Ambassador Hotel, 
in charge of Earl E. Fisk, chairman of the 
Special Committee Co-operating with Chambers 
of Commerce. Presidents of all State Associa- 
tions and Chairmen of all State Committees 
working with Chambers of Commerce are ex- 
pected to attend. The conference will close at 


Report of Grievance Committee, by R. P. 
DeVan, Charleston, W. Va., chairman. 

Accident and health sales demonstration. 

Salesmanship in the local agency, including all 
lines. A general discussion. : 

Address, “Compulsory Automobile Liability 
Insurance,” a representative of the Committee 
of Nine. j 

Dangers to Insurance, a general discussion. 

(a) Government in business. 

(b) Lack of proper underwriting. 

(c) Monopolistic funds and legis!ation. ‘ 

Report of Fire Prevention and Conservation 
Committee, by William B. Calhoun, Milwaukee, 
Wis., chairman. 

The functions of state associations; some state 
association accomplishments; the province and 
value of local boards; general open discussions. 

Thursday Afternoon, September 23 

(Convening Hour 2 O’Clock) 

The value of organization, a general discus- 
sion, 

(a) Some concrete evidence of. 

(b) What I have learned at conventions. 

Finding and selling bond prospects, a general 
discussion. : 

Bui'ding automobile business, a general dis- 
cussion, 

(a) Meeting wholesale competition. 

(b) Proper liability limits. 

(c) Daneer of extension of fleet rates, | ; 

Report of Special Committee Co-operating with 
Chambers of Commerce, by Earl E. Fisk, Green 
Bay, Wis., chairman. 

Civic activity of the 
cussion, 

(a) Chamber of Commerce. 

(b) Kiwanis, Rotary, etc. F 

The increasing need of a return to. limited 
agency representation, a general discussion. 

What should inspection service include? A 
general discussion. 

(a) Fire lines. 

(b) Casualty lines. 

General open discussion. 


Friday Forenoon, September 24 
(Convening Hour 10 O’Clock) 

Report of Casualty and Surety Committee, by 
P. C. Hosmer, Chicago. IIL, chairman. 

Value of allied line business builders. 

(a) Appraisals. 

(b) Sorinkler installations. 

(c) Fire resistive equipment and devices. 

Discussions, postponed or unfinished. 

Report of Special Memorial Committees. 

(a) On the late Past President A. H. Robin- 
son of Louisville, Ky.. by Past President C. F. 
Hi'dreth, Freeport, Ill, chairman. 

(b) On the late Past President Fred W_ Of- 
fenhauser, of Texarkana, Texas. by Past Presi- 
dent Edward C. Roth, Buffalo, N. Y., chairman. 

(c) On the late W. E. Eldridge, Netroit, 
Mich., by W. J. Reineke, president Michigan 
Association, Detroit, chaisman. 

Report of Committee on Resolutions. 

Election of officers. 

Presentation of awards: President’s Member- 
ship Cup and Des Moines Attendance Cup. 


agent, a general dis- 





MAY HOLD AGENTS LIABLE 


Companies Would Demand Refund of 
Commissions If Missouri Rate 
Case Is Lost 
With many of the 160 stock fire in- 
surance companies operating in Missouri 
demanding that their agents must stand 
ready to return commissions on excess 
premiums should the United States Su- 
preme Court finally decide the 10 per 
cent. rate reduction case against the 
companies, many members of the Mis- 
souri Association of Insurance Agents 
have appealed to that organization for 

advice. 

Members of the association have been 
advised that the “Association must take 
the position that as there has been no 
actual refund made, and that there is a 
possibility that no refund will be made, 
and that the letters from the companies 
are merely a statement of their position, 
should the issue become one of fact, that 
it is prudent that no discussion be en- 
tered into at this time. 

“The .whole picture may eventually 
prove a mirage,” the association’s letter 
to its membership reads. “This associa- 
tion now recommends, as it has in the 
past, that no bridge be crossed until it 
at least comes within sight, and that pol- 
icy must be maintained.” 








OPENS NEW OFFICE 


Grossman and Associates who conduct 
a general insurance and real estate busi- 
ness have opened a more modern and 
centrally located: offices at 841 Bergen 
avenue, Jersey City. 














Local Agents, Attention! 


After a long experience as an underwrit.r and in production 
as executive of a prominent fire insurance company, I have de- 
cided to devote my energies to local agency work in some city 
or town of 250,000 people or less. I have no objection to making 
a connection in a small town in the East if I can hook up with 
some agency which is progressive, has good connections and 
where I can make my experience and abiilty to sell insurance 
and to make property owners understand their insurance needs 























count. I am open to overtures which will result either in the 
sale of a local agency to me or to buy an interest in such an 
agency. 
Box 1046, 
THE EASTERN UNDERWRITER, 
86 Fulton Street, New York, N. Y. 
NEW YORK SAN FRANCISCO | 
MINNEAPOLIS RICHMOND 


MARSH & 


McLENNAN 


INSURANCE 
FIRE LIABILITY MARINE 


175 WEST JACKSON BOULEVARD, CHICAGO 


LONDON SEATTLE MONTREAL 
WINNIPEG DETROIT DULUTH 
PITTSBURGH CLEVELAND BUFFALO 
PHOENIX COLUMBUS PORTLAND 
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Editorial 


Business is poor if it is not better this 
month than it was last July. At least, 
that seems to be the attitude of most 
business men. 

It’s a pretty healthy attitude, too. 
Constant striving for new business, con- 
stant study to reduce costs, constant 
effort to give more and better service, 
result in ever-increasing prosperity. 

Frankly, the Ohio Farmers Insurance 
Company hopes and expects to be more 
prosperous at the end of July, 1926, than 
it was at the end of July last year. But 
this result will only come about by the 
greater prosperity and activity of Ohio 
Farmers agents. 

Tourist baggage, automobile, and tor- 
nado or windstorm insurance are great 
lines with which to work in the summer 
time. They are well adapted to warm 
weather selling and will respond to vig- 
orous campaigns. 

Put forth your selling effort now. Bring 





prosperity to yourself while safeguarding 
that of your neighbors. 





Enthusiasm is very good lubrication 
for the mind. 

An Ohio Farmers rent policy gives 
mighty valuable protection. One of our 
agents makes a practice of adding rent 
coverage to the regular fire policy when 
he is renewing. He explains to his 
client what the added protection means 
to him and shows how small the cost is. 


While we do not recommend that this 
be done in all cases, we believe thet a 
great many policyholders are glad of the 
chance to buy rent or rental value in- 
surance. 


Millions of eyes are turning to Phila- 
delphia. The Sesqui-Centennial is at- 
tracting thousands of visitors, all of 
whom should have the protection of 
tourist baggage insurance. 

Have you solicited your clients who 
are going? Tell them how they can in- 
sure their baggage in a good company 
against the hazards that are ever present 
in hotels and depots,.and on trains, boats, 
and automobile busses. 
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“More than a Century of Service” 


PUBLIC RELATIONS 


“CP HE outstanding need of the fire insurance business 
today is a broader public knowledge and understand- 
ing of it.’ This was the expressed opinion of the 
Fire Group of the Insurance Advertising Confer-. 
ence at Philadelphia. 
It is time for the stock fire insurance companies to 
place before the public the actual facts about under- 
writing profits and losses the effect of 
national fire waste on rate making . . . ina 
word, tell the real story of stock fire insurance as a 
practical antidote for the fairy stories of the dema- 
goguc. For the record of legal reserve fire insurance 
in America is overwhelming proof that it is an in- 
dispensable support for the home and business life 
of our nation. 


Throughout its “More Than a Century of Service,” 
the Builders of AztNa have given their full share 
of effort in this direction; and gut persor ETNA 
the AZtNa INsuRANCE Com- 





PANY now will be no laggard 
in the support of any practical 
plan for creating a_ better 
understanding between the 
public and legal reserve fire 
insurance Companies. 


Cea 


President 








JOTHAM GOODNOW 
1888 Sixth President 1892 
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Credit Insurance 
In Russian Trade 


IS BEING USED EXTENSIVELY 





Insurance Is Granted as Practically Only 
Buyer Is the Soviet Govern- 
ment Itself 





Credit insurance with Russia is being 
developed rather extensively in Europe 
especially by Great Britain. This is true 
for two reasons; first, because the ex- 
porter of goods to Russia wants to as- 
sure the payments of his bills and so 
seeks this form of insurance and, second- 
ly, the insurance is granted largely be- 
cause the Soviet government itself is 
practically the only buyer in foreign 
markets. Therefore it is not the credit 
of a single individual that is at stake 
but that of the Russian government it- 
self. The Soviet’s name does not always 
appear in commercial transactions, often 
operating through subsidiaries having 
gcvernment support. 

In the recent Russian.trade supplement 
of the “Journal of Commerce” a cor- 
respondent from London gives some in- 
teresting data about the development of 
this form of insurance. He says in part: 

It is well known that Russian trade is 
carried on through a number of concerns, 
of which “Arcos” (Arcos Banking Cor- 
poration, now officially known as Bank 
for Russian Trade), is the best known, 
but all of which are in a degree sub- 
sidiaries of the Government itself, and 
while it is admitted that the Government 
can, if it wishes, wipe out any of these 
subsidiaries, it is also believed that the 
Government cannot afford to allow any 
of them to default. This would indicate 
a low rate, were it not for the fact that 
in Russia, as in many other foreign coun- 
tries, the commercial laws, especially with 
regard to other nations, leave much to 
be desired. As matters stand, the rates 
run from 5 per cent to 7 per cent for 
periods of three months, making a min- 
imum of about 20 per cent per annum, 
and at these rates British underwriters 
have always sums at risk amounting to 
many hundreds of thousands of pounds. 

Limits of Undertaking 

One feature of British credit insur- 
ance which must be borne in mind is 
that it extends to actual trading trans- 
actions alone, and that it is only effected 
when there has been a bargain resulting 
in the passing of goods against docu- 
ments—generally bills of exchange. 
Moreover, British credit underwriters 
cover only 75 per cent of the risk, as a 
maximum, and sometimes only 50 per 
cent is covered, so that they are coin- 
surers with the merchants they insure, 
and the latter are involved in any loss 
that may be incurred, though not to the 
extent to which the underwriters are lia- 
ble. Again, under: the usual policy con- 
ditions, payment of loss is only made on 
the defaulting buyer becoming bank- 
rupt, so that while the insured has ulti- 
mate protection, he himself has to run 
the risk of delayed payment, but it is 
admitted that with regard to Russian 
debts there is seldom any serious delay 
in meeting liabilities as they become due. 
Again, it is argued that Russia, by al- 
lowing any of her subsidiaries to default, 
would create immense difficulties in the 
way of obtaining further credits, and 
this, with other reasons already stated, 
encourages British credit underwriters to 
accept the risks which they are offered 
on Russian trade. These same argu- 
ments may atso be cited as being against 
the necessity of effecting any credit in- 
surance on Russian transactions, but it 
must be borne in mind that credit in- 
surance is as much to enable the trader 
to enlarge the credit he allows his cus 
tomers, as to enable him to trade at all, 
and that many merchants and manufac- 
turers are able to deal with Russian con- 
cerns on a much larger scale than they 
would have deemed prudent had the pro- 
tection of credit insurance been lacking. 

As for the cost of insuring Russian 





credit, this, as has already been shown, 
is high, but it is undoubtedly worth the 
cost, and moreover is borne by the pur- 
chaser, since the premium can be added 
to the price of the merchandise. It is 
found that there is a ready market in 
Russia for a number of commodities, and 
undoubtedly British and Continental mer- 
chants have been able to extend their op- 
erations by minimizing the risk of de- 
fault on the part of the purchaser. 





MAY START BUSINESS IN OCT. 

The Colonial Fire of Jersey City, re- 
cently organized, will not start to do 
business until the early part of October, 
according to a statement made this week 
at the home office of the company lo- 
cated at 75 Montgomery Street, Jersey 
City. 





FRANK J. PARSONS DEAD 

Frank J. Parsons, of Washington Road, 
Maplewood, N. J., a member of the board 
of directors of the Importers and‘ Ex- 
pcerters Insurance Company of New York, 
died suddenly on Monday in a sanitarium 
at Kerhonkson, N. Y. Mr. Parsons was 
vice-president of the U. S. Mortgage 
Trust Co; of N. ¥. 


G. ALLEN TAYLOR A SPECIAL 


G. Allen Taylor has been appointed 
special agent of the New York Under- 
writers for Maine, New Hampshire and 
Vermont, with headquarters at Portland, 
Me. He succeeds Robert L. Brown, who 
comes to the home office in New York 
to supervise the underwriting of these 
three New England states. Mr. Taylor 
was special agent of the company in the 
New York suburban field for some time, 
but resigned about a year ago to enter 
another line of business. 


CHARLES R. WATSON DEAD 

Charles R. Watson, of the Harris & 
Watson general agency of San Francisco, 
and one of the leading and _ best-liked 
underwriters on the Pacific Coast, died 
recently. Mr. Watson, who was 59 years 
old when he died, entered insurance at 
15 as an office boy for the Hartford. In 
1893 he moved East, joining the former 
Norwood of New York. Later he was 
with the New York Underwriters and the 
old Eagle Fire of New York. In 1916 
he returned to California as state agent 
for the Republic Underwriters and in 
1923 formed the present general agency 
with R. L. Harris. 








THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 


J. G. HOLLMAN, Secy. 
H. T. GIBERSON, Treasurer 
F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


Howle, Jarvis & Wright, Inc., Gen’] Agts. 
Metropolitan District 


81 JOHN STREET NEW YORK 

















INSURANCE 
HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 
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“America Fore” 


NEW YORK * CHICAGO * MONTREAL # 





When the shrieking sirens 


announce the burning of somebody’s prop- 
erty—can you have the satisfaction of know- 
ing that if it belongs tooneof your clients — 
he hasa policy ina large and long established 
company whose experience has aided you in 
providing him with ample protection from 


Che CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK, N.Y. 


ERNEST STURM, Chairman of the Board 


PAUL L.HAID, President 


CASH CAPITAL “© TEN MILLION DOLLARS 


SAN FRANCISCO 
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Companies Seeking 
Non-Valued U. & O. 


WANT CO-INSURANCE FORM 
New York Insurance Dept. Now Study- 
ing Forms and Rates; Decision 
May Come Next Month 

Local fire underwriters and members 
of the New York Fire Insurance Ex- 
change are awaiting the action of the 
New York Insurance Department on the 
application for permission to use a new 
co-insurance form for writing of use and 
occupancy insurance instead of the val- 
ued form now permitted by the Insur- 
ance Department. Approval or disap- 
proval by the department is not expected 
until September at least and possibly not 
until later. ; 

The Insurance Department 1s now 
studying forms submitted by the fire un- 
derwriters, together with rates and rules 
to accompany this type of use and occu- 
pancy insurance. Considerable opposi- 
tion has been expressed to the valued 
forms of use and occupancy on_ the 
vrounds that it does not permit of ac- 
curate adjustment of losses and the non- 
valued co-insurance form is being urged 
as a more equitable and elastic substi- 
tute. 

One of the leading general adjusters 
in New York City says that if the com- 
panies are to maintain the principles that 
insurance is for indemnity only, under- 
writers must discourage any attempt to 
fix in advance an amount to be recov- 
ered after a casualty without the neces- 
sity of showing that a loss has been 
sustained. There is a large moral haz- 
ard created by the use of this type of 
U. & O. policy, he said. 

Moral Hazard in Valued Form 

“If we anake it possible to obtain val- 
ued use and occupancy insurance, such 
insurance in times of slack business can- 
not do otherwise than create moral haz- 
ard through offering its holder an en- 
hanced income in case of his plant be- 
coming disabled by fire,” this adjuster 
stated. 

Early this year Insurance Superintend- 
ent James A. Beha issued a ruling to 
the effect that valued use and occupancy 
insurance need not be written under the 
standard fire policy but could be writ- 
ten on a form suitably adapted to the 
coverage. In his ruling, Mr. Beha said: 

“Supplementing the ruling contained in 
my letter of January 27, 1926, I would 
advise you that a policy covering against 
loss of use or occupancy need not be 
written upon the standard fire policy 
form, but may be written upon a form 
suitably adapted to furnish the desired 
coverage. 

“The company desiring to issue a use 
and occupancy policy upon a form other 
than the standard fire insurance policy 
form will, however, be required to file 
with this department the form it intends 
to use, together with the rules and rates 
applicable to the writing of such insur- 
ance. This may be done independently 
of the New York Fire Insurance Rating 
Organization, whose rates and rules ap- 
ply only to risks covered under the stan- 
dard fire policy form.” 


FIRE BUSINESS IN CHINA 

It is’reported that Ameriacn fire com- 
panies are doing an unusually good busi- 
ness in China. The leaders among the 
\merican concerns that are operating 
there are the Hartford Fire, the Na- 
tional Fire, the Great American and the 
Glen Falls. The largest amount of busi- 
ness in fire premiums is written by Brit- 
ish companies, with the Japanese second 
and American third, followed by the 
Dutch, French and Danish companies. 

\ considerable amount of business is 
done in China by two American Life 
companies, namely, the West Coast Life 
of San Francisco and the Asia Life of 
Wilmington, Del., although they have 
only been established there for the last 

five years. 


WATER SUPPLY ADEQUATE 


New York Board Says Amount of Water 
For Fire Fighting Purposes Is 
Not Hurt By Drought 

The chairman of the Committee 
on Water Supply & Fire Depart- 
ment of the New York Board of Fire 
Uunderwriters has written a communica- 
tion to members allaying any fear of a 
shortage of water for fire extinguishing 
purposes because of the comparative lack 
of rain in upper New York State around 
the end of July. The Chairman said 
in part that: 

“There have been a number of items 
recently in the daily press commenting 
on the shortage of water for New York 
City. This has resulted in inquiries to 
this office as to whether or not the wa- 
ter supply was impaired to a degree to 
cause anxiety in its use for fire fighting 
purposes. 

“The shortage of water supply in New 
York City does not impair its use for 
fire fighting purposes. The shortage is 
more properly expressed as being a re- 
duction in the amount of stored water 
in the Catskill system below what is de- 
sirable at this time of the year, but not 
sufficiently low to cause any apprehen- 
sion of there being insufficient water to 
meet the needs of the city during the 
coming fall and winter. 

“The department has endeavored to se- 
cure the co-operation of the public in 
preventing waste of water, but has not 
requested the public to avoid using wa- 
ter for any legitimate purpose.” 





RIORDAN SUCCEEDS HART 
William A. Riordan has taken over his 
new job as manager of the local fire 
department in New York City of the 
Automobile of Hartford. William S. 
Hart, who has been in charge of the 
local department here for the last two 


vears, will return to the home office in 
Hartford. 


CDE) CIE we 


LICENSES BANK AGENCY 

It developed in Louisville, Ky., last 
weck, that the State Insurance Commis- 
sioner, S. M. Sanfley, had issued a li- 
ccnse to the Capital Trust Co., of Frank- 
fort, Ky., to do a fire insurance business, 
the company having received the ap- 
pointment of two of the companies in 
the Firemen’s of Newark group, the 
Firemen’s Underwriters, and the Girard 
Fire & Marine. The Capital will also 
have the Royal Indemnity to handle its 
casualty business. 





FIRE PREVENTION ISSUE 


The National Board of Fire Under- 
writers has issued its fire prevention 
number of “Safeguarding America 
Against Fire.” This issue is devoted en- 
tirely to suggestions for plans for cele- 
brating Fire Prevention Week in Octo- 
ber. Model programs for school exer- 
cises are given and likewise illustrations 
of posters to be displayed in prominent 
places. 





SYRACUSE DIVISION MEETING 


When the executive committee of the 
Underwriters Association of New York 
State, which is the Syracuse division of 
the New York State Fire Insurance Rat- 
ing Organization, meets in Syracuse on 
October 12, Vice-President Neal Row- 
land will probably preside. It is not 
thought possible that President R. F. 
VanVranken, of the loss department of 
the Home, will be able to attend. 





TO RATIFY AGREEMENT 


At a meeting of the New York Fire 
Insurance Exchange in September, the 
agreement reached with Insurance Su- 
perintendent James A. Beha of New 
York to eliminate the abuse of “free in- 
surance” on not-taken policies will come 
up for ratification. It is considered that 
the ratification will be only a routine 
matter, as the committee of fire insur- 
ance managers who framed the agree- 
ment are thoroughly in accord with it. 


LI okt yaa 


Life Conservation Service 








JoHN Hancock Mutua LIFE 
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“CONTROL”? 


Rules for Safe Driving 


The Best Booklet we have seen for automobile 
drivers and owners 


Gives an incentive to Road Courtesy and a 
Fair Attitude toward the Other Fellow 


If you own or drive a car, and would be inter- 
ested to have a copy of the booklet “Control” 
you may have one by addressing the Inquiry 


Bureau. 


LIFE INSURANCE COMPANY 


OF Boston, MASSACHUSETTS 





Forest Fires Worse 
Since Year 1919 


AIRPLANES PUT IN SERVICE 





Bureau of Forestry Report $1,200,000 
Has Been Spent Between July 1 
and August 10 





While considerable progress has been 
made in controlling forest fires in the 
Northwest, yet with the fire menace in 
the large wooded areas always recog- 
nized as possible throughout the very 
dry season, the record of the forest fires 
in this country for 1926 has been the 
worst since 1919, officials of the Forestry 
Bureau of the Department of Agricul- 
ture stated last week. 

The latest reports from Montana are 
that weather conditions are more favor- 
able in most sections of the state, and 
many large fires are being drenched and 
the situation is more favorable than for 
several weeks. 

Col. W. B. Greeley, of the bureau, is 
in that section of the country, giving 
advice and other aid in fighting fires. 
Airplanes have been in use for some time 
and bases have been established in five 
western points. 

‘he War Department furnish the 
planes for the work, five planes being in 
use five months of the year. It has been 
found that these machines have discov- 
ered many fires and in many cases have 
been the means of preventing a small fire 
from spreading. 

From July 1, last, to August 10, the 
Forestry Bureau officials stated, approxi- 
mately $1,200,000 has been spent in for- 
est fire fighting. Of that amount $700,- 
000 has been spent in the one district, 
comprising Idaho and Montana. ‘The 
worst fire year, bureau officials said, was 
in 1919 when the government spent ap- 
proximately $3,000,000 in fighting forest 
fires. 

From August 10 to August 25, usually 
is the most disastrous period of the sum- 
mer, in forest fires, according to the 
bureau. The conditions during that pe- 
riod are the most favorable to spread of 
fires, it was explained. Forty forest offi- 
cers and men have been drafted from 
other districts and sent into the Idaho 
and Montana region to help in fighting 
the fires there, it was announced. 





EST. STATE INS. OFFICE 

The Government of New South Wales, 
Australia, has decided to establish a 
state insurance office, where every class 
of insurance business will be transacted. 
A bill has been drawn up on almost 
identical lines with the legislation en- 
acted by the Queensland Government. 
It will be perused by the cabinet and, 
after the parliamentary draftsman has 
placed the finishing touches upon it, will 
be presented for parliamentary sanction. 





“ONE AND ALL” POLICY 


A new prospectus has just been issued 
by the Cornhill Insurance Company for 
the protection of office tenants against 
loss or damage caused by fire, lightning, 
explosion, etc., storm, burst water pipes, 
burglary or housebreaking, etc. etc., on 
the lines of a householder’s comprehen- 
sive policy. The policy covers the loss 
of plans, deeds, ete., and up to 50 per 
cent. of the sum insured, limited to 
£1,000, will be paid in case of death by 
accident. The premium is 5/- per cent, 
with a free year’s insurance after five 
years, if no claim has been made. 





JOINS ROYAL EXCHANGE 
George Whitney, of the firm of J. P 
Morgan & Co., has become a member of 
the local board of directors of the Roya! 
Exchange. The board is now compose! 
of the following: John Henry Hammond, 
of Brown Bros. & Co.; S. Sloan Colt, 
vice-president of the Farmers Loan & 
Trust Co.; Frederick de Peyster Foster. 
lawyer, 34 Wall Street, and William H. 
Porter and George Whitney, of J. P. 

Morgan & Co. 
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Avoid Rate Rules 
Through Reinsurance 


PROBLEM OF AUTO CIRCLES 





One Reason For Suggestion For Cut- 
Rate Company To Write Whole- 
sale Finance Risks 





If the National Automobile Under- 
writers Conference gives further serious 
consideration to the suggested plan to 
form a special non-conference company 
for the particular purpose of writing 
wholesale risks of finance companies, it 
will be in order to offset alleged prac- 
tices now being indulged in by members 
of the National Conference. Serious op- 
position has arisen within the Confer- 
ence to the plan for the companies to 
organize a cut-rate company to compete 
with non-conference companies for the 
large finance company risks, and the plan 
is still being studied by a committee. A 
report on the plan will probably be made 
to the Conference at the annual meeting 
this fall. 

It is now contended that a few of the 
Conference companies are circumventing 
the rules of the organization about not 
writing at rates below the published 
schedules by taking re-insurance from 
companies that are not members of the 
Conference. With non-conference com- 
panies securing large finance lines at 
cut-rates, the re-insurance can afford to 
be placed with Conference members at 
fairly low rates with profit to all par- 
ties concerned. Without these re-insur- 
ance facilities afforded by the immense 
resources of Conference members, more 
than one non-conference company would 
not be able to accept the large finance 
lines that they do underwrite. 

Why Not Open Field For All 

Assuming that this practice of ufder- 
writing automobile finance risks at cut 
rates through re-insurance channels will 
continue, several auto department heads 
of Conference companies have asked 
frankly why they shouldn’t be permitted 
to do the same thing, with the opportun- 
ity open to every Conference member, 
through a company sponsored by _ the 
Conference, which would be free to com- 
pete on wholesale finance risks with ev- 
ery non-conference company in the field. 

The whole subject is fraught with dan- 
gerous possibilities from the point of 
view of legislative interference. One of 
the principal objections to the organiza- 
tion of the finance risk writing com- 
pany by the Conference is the likelihood 
of there being unfair discrimination in 
rates between buyers of the same makes 
of cars. This would, of course, he 
brought immediately to the attention of 
the state insurance departments. 

The discrimination in rates is brought 
in this way: If a person purchases any 
make of automobile, pays outright for 
the car in cash, and insures it against 
fire and theft risks with a Conference 
company, he pays the published rate. On 
the other hand, a person of possibly less 
financial responsibility, who may buy the 
same make of car as the aforementioned 
person, but on the instalment plan, may 
secure his fire and theft insurance for 
less money. How is this possible? it 
is asked. If any difference in rates is 
shown, it should be in favor of the man 
who pays for his car in full at the time 
of purchase in the opinion of the aver- 
age layman. 

In answering this natural query one 
need state only that when a finance com- 
pany offers to place through one insur- 
ance company the insurance on all the 


hundreds of cars which it finances it 
demands some concession in rates for 
the wholesale insurance delivered. If 
one insurance company will not grant 
such concessions the finance company 
shops around the insurance market until 
it finds a suitable company with which 
to carry on negotiations. Then, if this 
concession in the rates is passed in whole 
or in part to the ultimate purchaser of 
each automobile on the instalment plan 
the latter is securing his insurance pro- 
tection for less money than the cash pur- 
chaser. 

How the entire problem is to be solved 
is testing severely the best minds in the 
automobile insurance world. The de- 
mands of the automobile industry must 
be served by insurance and yet the in- 
surance companies must avoid not alone 
the charge but-the actual fact of per- 
mitting discriminations among insureds 
to exist. It is not considered at all im- 
probable that state insurance depart- 
ments during the coming winter will take 
steps to change the existing automobile 
insurance laws either to liberalize them 
to permit the full granting of the de- 
mands of the automotive industry, or to 
demand that companies may not avoid 
agreements by securing their business 
through reinsurance channels. 





OPEN TWO NEW OFFICES 


The Hooper-Holmes Bureau have re- 
cently opened two branch offices for the 
purpose of taking care of their increas- 
ing business. One office has been lo- 
cated at Washington, D. C., which will 
be in charge of J. Gilbert Dyer, who for 
several years was in charge of the sub- 
office at Baltimore. This new office will 
cover Washington, part of Maryland and 
Fairfax, Loudoun and Prince William 
counties in Virginia. The other office 
has been established in Richmond, with 
S. S. Ridgely as manager and will cover 
the entire state of Virginia with the ex- 
ception of the counties that are covered 
by the Washington office. 





AUTO RATE CHANGES FEW 
Members of the National Automobile 
Underwriters Conference staff are work- 
ing now on the question of rates for next 
year. It is still too early to get an accu- 
rate perspective of the fire and theft loss 
experience but the figures for the first 
half of 1926 give some indication of re- 
sults for the entire year. Losses are not 
varying widely from those of 1925 and 
radical rate changes are not expected. 
The conference is trying hard to simplify 
and stabilize rates, and changes will be 
made only after loss experience data 

shows absolute justification for such. 





FORMS NEW BROKERAGE FIRM 

A new brokerage firm known as Hen- 
ry E. Wood & Associates, Inc., to en- 
gage in a general insurance brokerage 
business, has been organized by Henry 
E. Wood, former vice-president, treas- 
urer and general manager of Abm. S. 
See & Depew, general insurance brok- 
ers. The offices will be located at 110 
William street. He will have associated 
with him the following experienced men 
who also were formerly connected with 
the See & Depew office: Arthur C. 
Smith, Charles F. Hand, John Evans and 
H. Martin Yost. 





JOINS HOOPER & McDANIEL 

Oscar J. Quaranta has joined the staff 
of Hooper & McDaniel as solicitor and 
general assistant in the casualty depart- 
ment. He was formerly connected with 
the Bainbridge office in Brooklyn. 
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WM. G. BEDLE JR. RETURNS 

William G. Bedle Jr., who is associated 
with his father in the Ohio Farmers 
agency at Matawan, N. J., has returned 
to his home after an extended stay at 
Albuquerque, New Mexico, where he 
spent several months on account of ill 
health. He is now said to have fully 
recovered, 
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Fire Reinsurance Treaties 


Eagle Fire Insurance Company 


Baltica Insurance Co., Ltd. 
Franklin W. Fort 


(New Jersey) 
(Denmark) 
Thomas B. Donaldson 

18 Washington Place, Newark, N. J. 


























NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 


Represented 
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Insurance Rates 
Un kxport Goods 


AS SEEN BY EXPORTING PAPER 





Theft and Pilferage, Leakage, Ordinary 
breakage and Other Damage 
Described for its Readers 





In the current issue of “Export Trade,” 
a journal read by exporters, shippers, 
imanutacturers and others interested in 
the foreign trade, David 1, Day has an 
article discussing “Lowering Insurance 
Kates On Export Goods.” it follows: 

“An extremely large per cent of the 
Ameri¢an export shippers find it hard 
to understand clearly the wide gulf 
which exists between marine insurance 
and other common forms of insurance 
protection. ; : . . 

“it a man and his neighbor lives in 
the same city in the same kind of a 
house with similar surroundings, they 
will both be able to buy the identical 
kind of insurance policy at exactly the 
same rate. ‘Lhis principle applies also 
to automobile insurance or even to life 
insurance 1t the men are the same age or 
approximately the same age. 

“But a man may be shipping merchan- 
dise to Puerto Columbia, for example, 
in the same kind of a ship or even the 
same vessel as another man shipping the 
same kind of goods and their rates may 
not be the same by any means. The 
difference is accounted for by the differ- 
ent ‘loss histories’ of the tow shippers 
and while it may seem an unfair policy 
on the part of insurance companies at 
the first glance, a bit of investigation 
will disclose that it is the only way out 
for companies who wish to keep their 
heads above water in the marine insur- 
ance field. ‘Therefore, it is in an in- 
direct way for the best interests of all 
shippers who are expecting to remain 
shippers since modern export trade can- 
not be carried on without sound under- 
writing. ; 

“The fact of the matter is that there 
has been a great many developments in 
marine insurance since the close of the 
Great War. The general economic dis- 
turbance which followed in the wake of 
the armistice augmented by strong riv- 
alry among the underwriters, caused a 
general rush to meet the demands of 
shippers for forms of protection unknown 
‘in the history of sea insurance. 


After the War 


“The considerable period since the 
needs of commerce back in sailing ves- 
sel days developed insurance policies on 
goods afloat, found itself content with 
the major features of present-day ma- 
rine insurance. Companies insured 
against sinking, stranding, burning or 
loss by collision of ships en route. from 
one port to another and the shippers 
felt themselves amply able to look out 


for themselves in the matters of theft 
and pillage, leakage, breakage, fresh 


water contact or sweat in the holds of 
vessels. : P 
“But, after the war, shippers Taised 
their voices in unison for protection on 
these minor sources of shipping losses 
and the companies met them half way 
but with little reliable data upon which 
to base rates. They started at once gath- 
ering such data not only en masse but 
upon the individual shippers. The ship- 
per which had high losses on these minor 
items for the companies to pay found 
themselves facing higher rates on sub- 
sequent cargoes. The shipper with low 
losses was rewarded with a lower rate. 
“In other forms of insurance, the in- 
surer had data and knew what rates to 
charge in order to average up with a 
profit to himself. In the newer forms 
of marine insurance therefore the only 
way to make the business sound from 








an insurance standpoint was to “aver- 
age up” on the individual shipper using 
his own past record as the data in 
hand. 

“It is consequently to the advantage 
of all export companies to keep their 
losses to the minimum in the matter of 
at least six of the minor sources of 
loss. 

Theft and Pilferage 


“Theft and pilferage is the most fruitful 
source of loss aside from the old funda- 
mentals of marine insurance. This loss 
may occur at any point from the ship- 
ping room of the American factory to 
the goods’ destination, but records will 
show that the point of greatest danger 
in this regard lies at the wharf where 
the shipment is discharged by the con- 
veying steamer. 

‘This danger is magnified by the fact 
that many foreign ports especially, it ap- 
pears, in western South America habit- 
ually suffer from dock congestion and 
valuable merchandise may lie in the open 
for days or even weeks. Police protec- 
tion at times to be adequate, would 
amount to a militia assignment, and it 
is violating no confidence to say that 
the moral hazard implied by the char- 
acter of many persons who frequent the 
water front in many parts of the world 
is not such as to inspire confidence 
among either shippers or insurance men. 

“Even so well known a port as Santos, 
Brazil, a few months ago reported near- 
ly 40,000 tons of cargo tied up for a 
considerable period simply because the 
one railroad to San Paulo could not han- 
dle the shipments. 

“A Valparaiso importer of American 
patent medicines was but a short time 
back robbed of nearly half his shipment 
and was forced into bankruptcy while 
the medicine in less than a week was 
being ‘bootlegged’ to drug stores in that 
city at a fraction of their value. 

“A Buenos Aires importer of so bulky 
a merchandise as plows suffered a loss 
of- a large number of implements and 
parts according to a press dispatch. 

“And it is a well known fact that ship- 
pers in the United States are not always 
aware of the loss on their own goods 
since claims are ofttimes paid at the 
other end without their knowledge. 

“There is no cure-all for this part of 
the overhead expense of the American 
shipper since there is no thief-proof box. 
With a few hours and a few small tools 
a clever thief will get the goods and 
often cover the evidence of his crime. 
But the sturdier the container is, the 
less loss will occur and it is doubtless 
true that if shippers understand the im- 
portance of this matter the loss can eas- 
ily be cut in half. 

Leakage 

“Among American shippers of oils and 

other liquids, this is a very expensive 
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hazard. The only safeguard known is to 
know the sort of climate the shipment 
must face and avoid so far as possible 
shipments to heated parts of the earth 
during their summers. Not only exces- 
sive heat but excessive cold causes great 
losses, a part of which is avoidable. 
Ordinary Breakage 

“This also constitutes a hazard which 
is hardly appreciated despite the fact 
that the methods of stevedores has been 
a source of much magazine wit for many 
years. a 

“Shippers’ associations should visit the 
docks in their own cities in a body an- 
nually to see how gently these men han- 
dle the export shipments. ; 

“The sight of these stevedores using 
a packed Cadillac car as a battering ram 
to shove other shipments into place, the 
thrilling nose-dive of a case of china- 
ware to the concrete floor or the non- 
chalant way in which the smaller con- 
tainers’are kicked about will impress one 
with the fact that these freight handlers 
with few exceptions never die from the 
weight of responsibility. 

“A large per cent of the stevedores 
cannot read a word of English. This 
statement is made for the benefit of the 
shipper who is sleeping well because_his 
boxes were all marked plainly “This Side 
Up With Care’ and ‘Fragile—Handle 
With Care.’ 

“In addition to the ignorant stevedore 
there is the vessel strain to figure on. 
Take a ship with, say, 1,500 tons of 
merchandise in its hold. This means the 
bottom boxes have a strain of probably 
1,300 pounds to the square foot with 
the vessel rolling and pitching all the 
way across the Atlantic. 

“A box must be strong enough to keep 
out any ordinary dock thief and heavy 
enough, braced well enough and goods 
packed carefully enough to handle the 
stevedore, instead of his handling it as 
well as to withstand vessel pressure or 
the breakage loss will continue to mount 
on the books of the American exporters. 


Damage From Sweat 


“In the hold of most steamers is a 
wide assortment of goods. Heat is given 
off by one portion of the cargo, damag- 
ing another by sweating. Grain is a bad 
offender among cargoes in this respect, 
and many a loss claim results from this 
one feature. 

“Lack of ventilation is responsible for 
this loss and the seeping in of sea water 
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through faulty rivets may be given as a 
contributory cause. 

“The only chance to cut down on this 
item of insurance loss is for shippers 
tu be informed concerning the ventila- 
tion and general condition of the hold 
of the vessel they engage as the carrier 
of their goods. 

The Interior Packing 

“In a sense, this discussion comes 
under the general theme of breakage, 
since it is a matter where breakage is 
apt to occur unless the interior packing 
is carefully looked after. 

“But hundreds of thousands of dollars’ 
worth of goods have been damaged in 
ocean transit where the tender steve- 
dore was not altogether to blame. In- 
terior packing should not only be done 
in accordance with the latest and best 
packing practices, but one should know 
this is true before the shipment leaves 
the shipping room. 

“Its importance from the exporters’ 
viewpoint lies in the fact that it pro- 
vides an ‘alibi’ hard to overcome if a 
claim gets in court. 

“The above-mentioned shortcomings of 
the American exporter have, however, 
their sunshine behind the clouds. Al- 
though the many weak points in our 
shipping practices continue to bob up in 
handling disputes between exporters and 
steamships in and out of court, it is gra- 
tifying to witness the improvement made 
in this respect in the last decade. A few 
years ago American shipping methods 
were not only denounced by shipping 
corporations, but there was much self- 
criticism heard at meetings of the ex- 
porters themselves. But recently, the 
direction of the wind was evidenced by 
a public statement of O. K. Davis, sec- 
retary of the National Foreign Trade 
Council, to the effect that even among 
the shippers of Europe, it was admitted 
that the methods in use among the ex- 
porters of the United States were easily 
the best in the world. 

“It is highly desirable from an insur- 
ance angle that this standing be not only 
maintained, but the lead over other na- 
tions be lengthened, since the better the 
shipping methods the fewer disputes be- 
tween exporters and underwriters will be 
found in court records and the lower 
the individual insurance rates will be- 
come. Even if marine insurance on 
minor hazards should be as standardized 
as fire insurance on residences, so far 
as the rates affecting exporters as a 
group are concerned, they will be fixed 
by the average care and skill shown in 
packing and shipping the merchandise 
manufactured in this country.” 





BOOK ON FIRES IN LONDON 


The Post Magazine of London has 
published a new book entitled “Memor- 
able Fires in London, Past and Present,” 
by Arthur Hardwick of the Commercial 
Union. This volume is a _ descriptive 
work, outlining the various large fires 
that have occurred since the London fire 
of 1666 until the present time, giving 
the reader a summary to refer to in con- 
nection with any particular outbreak. 
The price post free is eight shillings. 





Be not afraid to say you are proud 
Of the business you’re in, and say it 
aloud ; 

So all may hear, and come to view 
You as “Insurance,” and “Insurance” as 
you. —American Service. 


The Metropolitan Life 


1 shall devote the 


this 


space on page 
this week mostly to the Metropolitan 
Life Insurance Co. in an effort to give 


some information about that company 
along lines not customarily printed in 
the insurances Instead of discuss- 
ing executives, production, risks, rates, 
mortality and similar topics along the 
cneral run of mate:ial published by in- 
surance journals | shali call attention to 
ome activities of this great company in 
other and just as interesting channels. 
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unusually beautiful building which motor- 
ists mistake for a public library or a 
school, But it really is the Metropoli- 
tan’s storage warehouse, called “The 
Bronxville Hall of Records.” 

Here may be found records of every 
sort and description from the beginning 
of the company to the present day. Ap- 
plications, ledgers, O. K.’s, cancelled 
checks, vouchers, dividend records, bank 
check book stubs, mortuary records, sta- 
tistics, architect’s plans (used in connec- 
tion with the company’s real estate), 























Corner of Metropolitan Life Hall 


What Becomes of the Old Documents? 

Did you ever think what a leading in- 
surance company having millions of pol- 
with its old records? 


icyholders does 


Where would such a company get the 
information to answer some question 
about a policy taken out eight or ten 
years ago or about a dividend payment 
farther back than that? You know how 
your own personal letter file gets clogged 
so just think of the miles of documents 
which must be kept on file for ready 
reference, if needed ,and sometimes 
never needed, by such a company as the 
Metropolitan. An application, a policy, 
a premium payment or a death claim 
passes through numerous hands from the 
tenement or palace to No. 1 Madison 
\venue, New York City (home office of 
the Metropolitan) and back again. 

Obviously, not all these documents can 
remain in the Home Office. There is not 
the space despite the fact that the build- 
Ing is an entire block long, one of the 
highest in New York, with another sky- 
scraping home of the company across the 
street. 

\s a resting place for these old records 
the company has in Bronxville, a suburb 
of New York in Westchester County, an 











of Records, E. G. Cattell at Desk 


general correspondence, any number of 
other miscellaneous papers. 

When the storage house was built it 
was intended for what is called “dead 
material,” but with the constant and 
rapid growth of the company less space 
became available every day for keeping 
records in New York City proper; hence, 
it became necessary to transfer even 
many current records to Bronxville. The 
Hall of Records is in charge of Elijah 
G. Cattell, who has been with the Metro- 
politan for years. 

r * * 
Nearly a Ton a Day 

Here are a few facts about the Hall 
of Records: 

There are four and a half miles of 
books known as O. K.’s, containing in- 
dustrial policy records from 1879 to 1920. 
rom 1879 to 1886 these were all written 
by hand. 

Every check paid out by the Metropoli- 
tan Life is preserved and they date back 
to 1866. 

Once a day a truck leaves the Home 
Office at 1 Madison Avenue at 9:15 
o'clock in the morning and every noon 
the Home Office is called on the phone 
from Bronxville with the message that 
the truck has reached its destination. 


A Big Band 


Among the Metropolitan’s thousands 
of employes there are naturally many 
musicians and for years the company has 
had a band made up of its own em- 
ployes. This band has _ frequently 
marched in parades, but it really comes 
into its own during the last week in 
January of each year when the Metro- 
politan Life’s managers and production 
leaders come here for their annual con- 
vention. Starting at 9:30 o’clock each 
morning during the convention the band 
gathers in the big assembly hall of the 
company at West Twenty-fourth Street 


a 


The association gave a performance of 
“Pinafore” at the Brooklyn Academy of 
Music. With two exceptions the entire 
cast of 100 consisted of Metropolitan Life 
employes. 

* * 
Meeting Little Jimmy Beha 

One of my most pleasant experiences 
this week was to meet “Jimmy” ,Beha, 
Jr., son of Superintendent of Insurance 
James A. Beha of New York, who was 
visiting his father at his office. Little 
Jimmy is about ten or twelve years old, 
an alert appearing chap, and seems to be 
a chip of the old block. 








and Madison Avenue and gives the field 
force a much applauded and appreci- 
ated concert. The appearance of a typ- 
ical Metropolitan Life bandsman is well 
sketched in the accompanying illustra- 
tion, This is a drawing of a member of 
the band made by Francis M. Thayer 
of the company’s statistical bureau, hold- 
er of a scholarship given by the Grand 
Central School of Art to the Metropoli- 
tan Life. 
* * * 
American Legion Post 

Among the American Legion posts a 
large one is composed of former service 
men of the Metropolitan Life. It is 
called the Metropolitan Post. President 
Haley Fiske spoke at the Post’s last 
Memorial Day exercises, which were held 
in Madison Square Park directly in front 
of the company’s building. In a poppy 
drive the Metropolitan Post sold 15,000 
poppies. 

* * * 
Athletic Activities 

In a recent issue of the Metropolitan 
Life’s publication, “The Home Office,” 
three pages were taken to describe the 
activities of the Metropolitan Athletic 
Association. Company employes have 
formed swimming, tennis, baseball, bask- 
etball, golf and other teams. 

In baseball the Metropolitan’s princi- 
pal team had nineteen victories and one 
defeat. In golf The Prudential team was 
defeated. In a sail up the Hudson two 
large passenger boats were needed to 
accommodate the Metropolitan Athletic 
Association’s 4,300 guests for the occa- 
sion, 





A Metropolitan 





Life Bandsman 


Also Strong Abroad as a Life Company 

The Royal is not only one of the 
world’s largest fire companies but abroad 
also has a commanding position in life 
insurance, with large surplus and other 
funds in that division of its business. In 
1909 when many of the leading life com- 
panies abroad passed their bonus the 
Royal maintained its usual business. This 
was quite remarkable in view of the toll 
of the great war. 

The Royal’s bonus, by the way, has 
been maintained at the same rate for 
sixty years and during that period the 
reserves have been steadily increased so 
that a position of splendid strength has 
always been maintained. 

After giving the fullest consideration 
to all the circumstances of the situation, 
the actuary of the Royal has felt justi- 
fied in anticipating that, in the absence 
of national or international catastro- 
phies, bonuses will for the future be def- 


initely maintained at a higher level. He 
has recommended, therefore, that interim 
bonuses should be paid at the rate of 
30s. per cent per annum for participat- 
ing policies terminated before May 1, 
1925, and should then be increased to 
the rate of 35s. per cent per annum for 
participating policies terminated in the 
period of twelve months ending April 30, 
1926, and that the subsequent rates 
should be specially considered and deter- 
mined from year to year. 
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Fidelity & Casualty’s 
Golden Celebration 


700 TO ATTEND BANQUET HERE 





Anniversary Celebration Will Last Three 
Days; Also President Hillas’ 
50th Year With Company 





One could search from one end of the 
insurance business to the other in this 
country and not find a more loyal and 
experienced lot of insurance men than 
those who will be guests at the Golden 
Anniversary banquet of the Fidelity & 
Casualty, which will be held at the Hotel 
Commodore, New York City, Wednes- 
day night, September 15th. 

The lidelity & Casualty is the oldest 
of the casualty companies and there are 
some representatives of the company 
who have been with it almost from the 
start. For instance, there is W. A. 
Alexander, the famous Chicago general 
agent, who will be one of the guests. 
He went with the organization as a rail- 
road instalment accident producer, sell- 
ing policies to brakemen, firemen, con- 
ductors and others. L. H. Pool of Phila- 
delphia, the oldest resident manager, will 
be another of the many interesting fig- 
ures who will be present. About 700 
managers, general agents, home office 
representatives and guests will be in at- 
tendance. 

R. J. Hillas’ 50 Years of Service 


Incidentally, it will be the fiftieth anni- 
versary of Robert J. Hillas, now presi- 
dent of the company, who started as an 
office boy, became a junior clerk, then 
a bookkeeper, and later was made cash- 
ier. Continuing his line of progress, he 
was elected assistant secretary, secre- 
tary, vice-president and then president. 

The Fidelity & Casualty was the first 
of the multiple line casualty companies 
to organize on a branch basis. Its de- 
partments are loaded with men and 
women who have served it well, some of 
them nationally known experts. The 
head office of the company is a nineteen- 
story building running through the block 
between Cedar and Liberty Streets, all 
of which building it occupies. 

The Fidelity & Casualty had its origin 
in the early seventies. In 1874 it was 
the Knickerbocker Plate Glass & Acci- 
dent Insurance Co., and in 1876 the 
Knickerbocker Casualty Insurance Co. 
In 1880 the name was changed to the 
Fidelity & Casualty Co. 

First Year’s Premium Insurance $61,000 

It actually began doing business in 
1876. The premium income at the end 
of its first year was $61,000. In 1880 it 
was writing plate’ glass, steam boiler and 
accident. At that time the charter was 
changed to permit the writing of other 
lines of insurance; everything, in fact, 
except fire, life and marine. It was 
stated then that the charter was the 
most liberal that had ever been issued 
to a company by any state. 

George F. Seward President for Years 

The organization president was Gen- 
eral Thomas A. Davies, of Civil War 
fame. He was succeeded by William M. 
Richards, who was the first active presi- 
dent. Early in its career one of the 
most distinguished figures who ever 


came into the insurance business joined 
the company. This was George F. Sew- 
ard, who had been minister of China for 
many years. He was made vice-presi- 
dent of the Fidelity & Casualty, and upon 
the death of Mr. Richards became presi- 
dent. He was a dynamic figure in every 
sense of the word. Mr. Seward was 
succeeded by Mr. Hillas, whose entire 
business career, as before mentioned, has 
been entirely spent with the Fidelity & 
Casualty. Mr. Hillas is an executive with 
a remarkable knowledge of this most 
complicated of businesses and possesses 
fine executive ability. 

Financial Statement of June, 1926 

The Fidelity & Casualty has always 
been a conservative company, but has 
been a most successful one and it never 
issued a better annual statement than 
that of June 30, 1926, showing a surplus 
to policyholders of more than $11,000,000 
and assets of nearly $37,000,000. A state- 
ment at the end of June 30, 1926, show- 
ing some comparison gains over the six 


months period ending December 31, 
1925, follows: 
Surplus, June 30, 1926......... $8,056,022.39 
Increase since Dec. 6 0 Se 9257, 93012 
Securities, market vé alue (bid prices 

USED. Gicncsvndcescssmerceeces 27,082,817.89 
Appreciation since Dec. 31, 1925. 310,257.06 
Dividend payments ....6.....+.. 400,000.00 


Premium income, $12,851,640.82 
(less reinsurance, $1, 065,812.73. 
Increase in comparison with six 
OP PTTURT ETE TET 
Interest and dividend income 
Income exceeds expenditure (not 
including $400,000 dividend) . 
Premium writings ‘Owed ude outa 
Increase in comparison with six 
MONINE T92F. iv icde ede cuaecet 
Premiums in force—gross ...... 
Increase (gross) since Dec. 31, 
1925 


11,785,828.09 


1,406,931.90 
675,045.22 


941,552.16 
14,897,364.22 


1,733,796.32 
26,712,814.00 


DUM KURCERES Chae eC Keren 1,932,243.61 
RAG is ees cides Chena une exe 37,731,063 36 
Increase since Dec. 31, 1925.... 2,925,738.59 


Unearned premium reserve (less 

reinsurance, $1,185,523.33)..... 
Increase since Dec. 31, 1925..... 
DOGG: SONU ccceatececthenaaave 
Increase sinee Dec. 31 
FORO OMG sik sk hes CU Mano eews 


12,132,510.78 
832,806.21 
11,131,481.84 
371,683.45 
401,336.83 
The company has paid nearly $126,- 
000,000 in losses since organization. It 
has branch offices in the following cities: 


Albany, Atlanta, Baltimore, Brooklyn, 
Buffalo, Cleveland, Concord, Detroit, 
Hartford, Indianapolis, Louisville, Mil- 


waukee, Minneapolis, ctor ig Philadel- 
phia, Pittsburgh, Richmond, San Fran- 
cisco, St. Louis and Washington. Its 
general agencies are in the following 
cities: Boston, Cincinnati, Chicago, Dal- 
las, Denver, Fargo, Kansas City, New 
Orleans, Portland, Providence, Roches- 
ter, St. Louis, St. Joseph, Salt Lake City 
and Seattle. 
Three Day Anniversary 

Tte Golden Anniversary celebration 
will be a three-day affair. The only 
business session will be a brief one on 
Monday morning (the first day), when 
President Hillas will welcome the mana- 
gers and general agents. In the after- 
noon the guests will be given the privi- 
lege of seeing the Pittsburghs play the 
Giants, the National Tennis Champion- 
ship at Forest Hills, L. 1, golf at the 
Westchester-Biltmore Country Club, or 
a sight-seeing trip around New York. 
At night there will be a theatre party. 
On Tuesday they will board a Hudson 
River boat to see West Point, the S. S. 
“Alexander Hamilton” having been 
chartered for the occasion. At New- 
burgh a trip over the Storm King High- 
way around the Storm King Mountain 
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American Bonding In 
The Early Surety Days 

HAD A MOST COLORFUL CAREER 

G. L. Radcliffe Says Demand Had 


Always Been Insistent for Its Re- 
vival; To Start On Coast 








William Street has buzzed with con- 
flicting opinions ever since the news was 
given out that the American Bonding of 
Jaltimore was to be revived after thir- 
teen years of more or less inactivity. 
Its debut is propitious, say observant 
surety executives, since it will have the 
closest affiliation with the Fidelity & 
Deposit, which owns it, and will again 
bring into prominence a company of ex- 
cellent reputation and with a name sec- 
ond to none, 

There is no element of mystery in con- 
nection with the American Bonding as 
far as the Fidelity & Deposit officials 
are concerned. This was indicated by 
the attitude of George’ L. Radcliffe, first 
vice-president of the parent company 
and president of the American Bonding, 
when talking to a representative of The 
Eastern Underwriter this week. Mr. 
Radcliffe made known that there had 
been an insistent demand for its re-entry 
into the business since 1913, when the 
company merged with the Fidelity & 
Deposit. This feeling has been most 
prevalent among field representatives of 
the parent company. 

Many factors have influenced this de- 
cision, among them being the trend of 
the times to take on surety running 
mates. The American Bonding has cre- 
ated an organization which was nation- 
wide; it had a reputation as one of the 
largest and most successful companies in 
the business and its start again was de- 
sired by the agency forces. 

Once Did a Banking Business 

It is perhaps not generally known that 
the American Bonding when organized 
in 1894 was known as “the American 
Janking and Trust Company of Balti- 
more City.” A little later the name was 








will be taken. At West Point the Fi- 
delity & Casualty men will witness an 
evening dress parade of the cadets. On 
Wednesday there will be surf bathing at 
Coney Island or a choice of golf, base- 
ball or tennis. At the banquet there 
will be no speeches. 


changed to that of the American Bond- 
ing and Trust Company of Baltimore 
City, and in 1902 it again changed to its 
present title. The state of Maryland 
claims its name as the home of corpo- 
rate suretyship due to the fact that at 
the time the American Bonding was or- 
ganized two other Maryland companies 
aisO came into existence and these three 
took a very prominent part in the de- 
velopment of corporate suretyship. 

It is interesting to note that in its 
early days the company did a banking 
business as well as acting in the capa- 
city of a surety company. This practice 
was followed by most of the Maryland 
companies at the beginning of the twen- 
tieth century, but gradually they came 
to the realization that they could not 
adequately perform these two functions. 
The insurance departments of some 
states also reached a similar conclusion 
and the result was a separation of ac- 
tivities in about 1905. 

The American Bonding then had a pe- 
culiar experience. At first it tried to 
liquidate its banking business, but when 
it was found that this was moving too 
slowly, a small bank was organized to 
take it over. It was hoped that this 
would not cause inconvenience among 
its bank depositors as some of them had 
felt it to be a personal affliction when 
the banking end of the company had 
been discontinued. The bank had only 
been organized for the purpose of grad- 
ual liquidation of business and did not 
intend to solicit any new accounts. But 
extraordinarily its deposits jumped ahead 
and the result was that it had to be sold 
to a trust company, which absorbed it. 

Baltimore Fire Experience 

Another interesting feature in connec- 
tion with the early days of the Ameri- 
can Bonding was that the building in 
which its home office was located was 
completely wiped out in the great Balti- 
more fire in February, 1904, but fortu- 
nately all records were saved. The fire 
started on Sunday and the next day the 
company announced “business as usual” 
and moved into temporary quarters in a 
colored normal school nearby. It was 
rather disconcerting to Mr. Radcliffe 
and other officers of the company to 
hear the colored children raising their 
voices high in a negro spiritual during 
the day while they were trying to con- 
centrate on serious matters. 

Its Pioneer Presidents 

In 1904 the American Bonding w 
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Full Program Ready 
On H. & A. Conference 


TO BE HELD SEPTEMBER 9 TO 11 








Program Committee Has Prepared Well 
Balanced Line-up of Business and 
Pleasure for Gloucester Meeting 





The program of the twenty-fifth an- 
nual meeting of the Health & Accident 
Underwriters’ Conference, which was re- 
leased this week, indicates that when 
health and accident underwriters meet 
on September 9 to 11 at Hotel Thor- 
wald, Bass Rocks, Gloucester, Mass., 
they will be entertained by a most appe- 
tizing line-up of subjects, all of which 
are ‘of national interest. Topics and 
speakers follow: 

Thursday Morning, September 9, 10 a.m. 

Call to order, John Patterson, presid- 
ing. 

Address of welcome, Hon. Henry H. 
Parsons, mayor of Gloucester. 

Response, T. L. Thompson. 

President’s address, John Patterson. 

Address, “Educating the Agent, Stew- 
art M. LaMont, fourth vice-president, 
Metropolitan Life Insurance Co. | 

Report of Entertainment Committee, 
k. M. Rowland. 

Report of Treasurer, C. H. Brackett 

Report of Grievance Committee, Cw: 
Ray. ; ‘ 

Keport of Membership Committee, 1x. 
EK, Weaverling. : 

Report of Manual Committee, W. W. 
Powell. ~— is 

Report of Statistical Committee, L. 
Cavanaugh. ; a 

Report of Legislative Committee, C. O. 
Pauley. : . 

Report of Educational Committee, !. 
C. Budlong. é 

Report on Agency Bureau, H. R. Gor- 
don. 

Qualifying round golf tournament, 2.00 
p. m™. : 

Executive Committee Meeting 

Thursday evening, September 9, 8:00 
p. m. 

Friday Morning, September 10, 10 a. m. 


Report of Executive Committee, W. 
T. Grant. : : me 
Report of Credential Committee, CB. 
rons. 
go of Auditing Committee, B. M. 
Manning ; : 
Report of Resolutions Committee, a; 3. 
Irish — 
Address, “The Presidents of Tomor- 
row,” Ted M. Simmons, assistant super- 
intendent of agents, Pan American Life 
Insurance Co. rw 
“Address, “Some Recent Tendencies 1n 
Social Insurance,” Dr. Wm. B. Bailey, 
eoconomist, Travelers Insurance Co. 
Round Table Discussions 
“Life Indemnity,” E. C. Sowlby, Fi 
delity Health and Accident Co., presid- 
ing. Discussed by C. O. Pauley, Great 
Northern Life Insurance Co., and L. D. 
Ramsey, Business Men’s Assurance Co. 
“What Place in the Accident and 
Health Business Does the Hospital Ex- 
pense Policy, Have? Surgical Benefits ? 
Nursing Service? And Similar Ex- 
pense?” E. C, Budlong, Federal Life 
Insurance Co., presiding. Discussed by 
D. T. Montague, United States Indem- 
nity Society, and F. L. Barnes, Employ- 
ers’ Indemnity Corporation. 


Golf tournament, Friday afternoon, 
September 10, 2 p. m. ; : 
Conference dinner, Friday evening, 


September 10, 7.30 o’clock. Entertain- 
ment through courtesy of the Massa- 
chusetts companies. 
Saturday Morning, Sept. 11, 10 a. m. 
Address, T. J. Falvey, president, Mas- 
sachusetts Bonding and Insurance Co. 
Address, “Legislation Attempted in 
Massachusetts Affecting Accident and 
Health Insurance,” John W. Downs, 
general counsel, Insurance Federation of 
Massachusetts. 


Round Table Discussions 

“Will Inter-reporting of Claims Be- 
tween Workmen’s Compensation Car- 
riers and Accident and Sickness Insur- 
ance Companies Tend to Correct Present 
Abuses?” Horace S. Bean, Eastern Cas- 
ualty Insurance Co., presiding, and dis- 
cussed by E. B. Robinson, National Ma- 
sonic Provident Association, and George 
W. Young, Jr. 

“What Is the Limit to the Amount of 
Monthly Indemnity That Can Be Writ- 
ien Safely? J. R. Austin, United Crafts- 
man Insurance Co., presiding, and dis- 
cussed by W. H. Howland, General Ac- 
cident Fire & Life Assurance Corp., and 
F. J. Stich, Continental Casualty Co. 


CHICAGO BRANCH READY SOON 





Great American Indemnity’s Central 
Western Department to Open Sept. 
1; H. E. Hill Manager 
The Great American Indemnity com- 
pleted arrangements for the opening of 
its central western departmental branch 
office in Chicago this week. It will be 
opened September 1 in the Old Colony 
Life Building with Harry FE. Hill as man- 
ager. It is planned also to equip the of- 
fice for the development of business in 
the Central Western States, thus afford- 
ing agents in these states immediate con- 
tact with the company’s service organi- 
zation, particularly insofar as underwrit- 
ing, inspection, claim adjustment and 

auditing are concerned. 

Mr. Hill has had a world of experi- 
ence to prepare him for his new respon- 
sibilities. Gaining his early training with 
railroad companies, he made his first step 
into the insurance business as a special 
agent with the branch office of the Trav- 
clers at Denver. He rose to manager 
there. In June, 1925 he resigned to go 
to Florida, where he remained until Jan- 
uary, 1926, and then joined the London 
& Lancashire Indemnity as manager of 
its branch office at Philadelphia. He 








PLANS FOR FALL GOLF MATCH 





President Garrett of Casualty & Surety 
Club Promises Good Time at North 
Jersey Links on Sept. 16 


One of the gala days in store for mem- 
bers of the Casualty & Surety Club of 
New York is the fall golf tournament to 
be held at the North Jersey Country 
Club, near Paterson, N. J. on September 
16. ‘The privileges of this club were ar- 
ranged through the efforts of H. P. Jack- 
son, president of the Norwich Union In- 
demnity. It is one of the best laid out 
golf courses in the state and has a beau- 
tiful club house. 

James R. Garrett, president of the club, 
and H. P. Hall, chairman of the golf 
committee, have lined up a list of events 
which will prove interesting and a num- 
ber of handsome prizes will be com- 
peted for. The committee has also ar- 
ranved for a beefsteak dinner. 

Regarding transportation to the club, 
Mr. Garrett advises that there are a 
number of good motor routes as well as 
good train service via the Erie Railroad 
to Paterson, and then by bus or taxi to 
the club. 





Cc. J. MCNUTT PROMOTED 

C. J. McNutt, who was assistant to 
Thomas H. Morris when he was Phila- 
delphia branch manager of the Georgia 
Casualty, succeeds him as branch mana- 
ger of the company there. Mr. McNutt 
has a host of friends in casualty circles 
in Philadelphia and should do well in 
his new capacity. 





DECLARE DIVIDEND 
The Commercial Casualty of Newark 
have declared a quarterly dividend of 
4%, payable September 1, to stockholders 


of record on the company’s books of 
August 20. 








was transferred to the Chicago branch 
of this company as manager in June, 
1926, from which position he resigns to 
assume his new duties. 
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Bruce Dodson, Sr., Dead; 
Was Reciprocal Leader 


PROMINENT IN KANSAS CITY 





Owned and Managed a Fire and Cas- 
ualty Reciprocal Exchange; Also 
Active in Equity Fire 





Bruce Dodson, of Kansas City, one of 
the outstanding figures in reciprocal in- 
surance circles and known as the orig- 
inator of the plan of reciprocal insurance, 
died this week at his summer home at 
Alexandria Bay, New York. He was 
born in Columbia County, Pa., in Octo- 
ber, 1865. 

Mr. Dodson came into prominence in 
1900 when he organized the Reciprocal 
Exchange, which writes fire insurance 
for ice manufacturers, ice cream manu- 
facturers, dairies and creameries, bread 
and cracker bakers, bottlers and bever- 
age manufacturers, etc. Together with 
Ralph Dodson and Bruce Dodson, Jr., he 
has managed the exchange, building it 
up to such an extent that it has shown 
an average yearly saving of about 36% 
for the past twenty-four years. It is 
licensed in thirty-one states. 

Starts Casualty Reciprocal Exchange 
_ In January, 1912, Mr. Dodson stepped 
into the casualty limelight by establish- 
ing the Casualty Reciprocal Exchange 
to write liability, workmen’s compensa- 
tion, automobile and teams insurance for 
members of the various industries served 
by the Reciprocal Exchange. The plan 
of operation, being identical with that 
of the Reciprocal Exchange, was suc- 
cessful and the exchange was able to 
return to its subscribers a saving of not 
less than 20% upon the expiration of all 
policies, Its surplus is large in propor- 
tion to its net writings, being 69.6%. 

During 1923 Mr. Dodson took over 
the business of the Boot and Shoe Re- 
ciprocal Exchange and the United Shoe 
Manufacturers Reciprocal Indemnity Ex- 
change, both of Kansas City. These were 
absorbed with the Reciprocal Exchange. 
Mr. Dodson also managed and controlled 
the Equity Fire of Kansas City, which 
began business in January, 1909, Ralph 
Dodson is vice-president of this company 
and Bruce Dodson, Jr., is second vice- 
president and secretary. It writes fire 
insurance only. 





OPENS PITTSBURGH BRANCH 





Commonwealth Casualty Puts M. G. 
Levy in Charge; No Change in Pres- 
ent General Agencies Effected 
One of the developments last week in 
Pittsburgh was the opening of a branch 
office of the Commonwealth Casualty 
with Morris G. Levy in charge. Up to 
the present time the company has had 

only general agents in Pittsburgh. 

The policy of the new office will be 

the same as that of the home office, in 
that no direct lines will be written and 
business will only be accepted from brok- 
ers and agents. All western Pennsyl- 
vania agents will henceforth report to 
Mr. Levy, who will settle all claims 
through a fully equipped claim office in 
Pittsburgh. 
. Mr. Levy is a native of Pittsburgh and 
18 a practicing attorney. For the past 
four years he was manager of the claim 
department of the Southern Surety in 
Pittsburgh, and also handled the claims 
of the Commonwealth Casualty. 

E. W. Cook, vice-president and gen- 
eral manager of the company, explained 
that the present Pittsburgh general 
agents, the J. C. Guy Company, A. Kann 
& Sons, Benswanger, Horzog & Hast, 
and the Hagey H. Campbell Company, 
would not be disturbed through the new 
arrangement. 





FATAL ACCIDENT 

Reuben A. Newell, district manager at 
Richmond, Va., for the Continental Cas- 
ualty and the Continental Assurance, 
was fatally injured last Sunday in an 
automobile accident near that city which 
also cost the lives of two other persons. 
He died in an ambulance on his way to 
a hospital. 
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Excess Insurance Co. 
Has Ist Board Meeting 


TO SELL STOCK ISSUE IN SEPT. 





President James Gibbs Gives Plans of 
New Rei ance Company; Names 
Officers and Directors 








Various rumors along William Street 
to the effect that the formation of the 
Excess Insurance Co. of America was a 
dead issue were dispelled this week when 
it was learned from James Gibbs, presi- 
dent of the company, that the first di- 
rectors’ meeting was held on Wednesday, 
at which definite steps were made in the 
progress of the company’s affairs. 

The company will start with a paid in 
capital of $1,000,000 and its paid in sur- 
plus will be $2,000,000. Its stock issue 
of 200,000 shares has been purchased by 
Goodrich & Co., Inc., investment house 
of New Haven and Boston, and will be 
offered for resale by this house during 
the month of September. It is fully ex- 
pected by that time, said Mr. Gibbs, that 
the Excess Insurance Company will be 
licensed to do a reinsurance business in 
the State of New York. Further expan- 
sion will depend upon the progress of 
the company but it is expected that it 
will eventually do a nation-wide business. 
The stock, however, will not be offered 
to the public but will be placed on pri- 
vate sale. It is chartered in N. Y. State. 

Career of James Gibbs 


James Gibbs, president of the com- 
pany, is a graduate of the Pennsylvania 
State University as a mining and civil 
engineer. _He followed his profession as 
a construction engineer with the Penn- 
sylvania Railroad for four years and de- 
signed and helped construct some of that 
company’s most important engineering 
work, notably the Rockville River Bridge 
at Harrisburg, Pa., and the Enola clas- 
sification yards. 

The next four years were spent as an 
assistant engineer in the Sanitary En- 
gineering Section in the Pennsylvania 
Department of Health. He had charge 
of the draftsmen and designers, working 
on the tuberculosis sanitoria in that 
state. He began his insurance career 
as a broker in 1912. 

In 1914 he became a special agent of 
the Travelers and the following year was 
appointed manager of its Indianapolis 
branch. In 1919 he became the executive 
special agent of the Ocean Accident in 
charge of field matters in the middle 
west and south. After eight months with 
this company, Mr. Gibbs joined, forces 
with Carl M. Hansen and J. G. White 
and others in the organization of the 
American Mine Owners Mutual of which 
he was vice-president and general man- 
ager. He supervised the work of organ- 
ization. He then became vice-president 
of Henry W. Ives & Company, from 
which position he has resigned to as- 
sume his present duties. 

His Executive Personnel 

While Mr. Gibbs has not fully com- 
pleted his executive line-up, it will be 
made up of experienced inen who have a 
knowledge of American and English re- 
insurance conditions. Those already ap- 
pointed are: Carroll Badeau, vice-presi- 
dent of Brewster, Badeau & Co., brokers 
in New York, who was an engineer with 
the American Telephone and Telegraph 
Company before he joined this brokerage 
house some five years ago. He was also 
a lieutenant colonel in the Signal Corps 
in France during the World War. Mr. 
Badeau will be vice-president of the 
company. William S. Patten, of Boston, 
connected with the Boston agency of 
Robert A. Boit & Co., will be vice-presi- 
dent, as well as a director of the com- 
pany. 

Andre Kalpaschnikoff, president of the 
Policy Holders Engineering Co., of New 
York City, is to be secretary of the com- 
pany. Mr. Kalpaschnikoff has had a 


colorful career, having been in the Rus- 
sian Diplomatic Service for 14 years and 
an ex-secretary of the Russian Embassy 
in Washington. He was a graduate of 
the famous Sorbonne University in Paris 
as an international lawyer. He was a 
colonel in the Russian army. The com- 
pany of which he is the head conducts a 
service for policyholders, issuing special 
reports and making inspections. 

Another officer will be Harry Hyman, 
of the Salvage Adjustment Corporation 
of New York City, who will be in charge 
of claims and investigations. : 

The home office of the company will 
be located in New York, temporary quar- 
ters now being in the office of Storey, 
Thorndike, Palmer & Dodge, 61 Broad- 
way, its attorneys. 


The Board of Directors 


The board of directors of the company 
is made un of the following: 

Tohn K. Allen, Brookline, Mass., 
“Christian Science Monitor”; Carroll 
Badeau, New York City, vice-president 
Brewster, Badeau & Co.; Horace K. 
Corbin, N. J., president Motor Finance 
Corporation; Harry E. Cushing, 3d, New 
York City, Herrick, Berg & Co., bank- 
ers; Clement L. Despard, New York 
City, Despard & Co., marine insurance; 
Everett Drennen, New York City, West 
Virginia Coal & Coke Co.; Neilson Ed- 
wards, New York City, vice-president 
Chase Securities Co.; John R. English, 
New York City, manager, N. Y. branch, 
Metropolitan Casualtv; James Gibbs, 
New York Citv. president of the com- 
pany; William B. Goodrich, New Haven, 
Conn., president. Goodrich & Co., Inc., 
investments; William H. Hodgkin, Bos- 
ton, insurance broker; Harry Hyman 
New York City. Salvage Adjustment 
Corporation; Reginald H. Johnson, Bos- 
ton, Storey, Thorndike, Palmer & 
Dodge, lawvers; Andre Kalpaschnikoff, 
New York Citv, president Policy Holders 
Engineering Co.; Harry FE. Karr, Balti- 
more, attorney at law; Henry H. Lear- 
nard, Boston, president S. S. Learuard 


SQUELCHES SURETY RATE WAR 





Beha Issues Warning to Towner Bureau 
and the Companies That Present 
Rates Must Be Observed 

Superintendent of Insurance Beha 
squelched all possible agitation tending 
toward a surety rate war last week when 
he sent the following warning to the 
Towner Rating Bureau and all the com- 
panies licensed to transact fidelity and 
surety business in New York State: 

“You are hereby notified that all com- 
panies authorized to do fidelity and sure- 
ty business in this State must adhere to 
the rates for fidelity and surety bonds 
filed by them or in their behalf. Fur- 
thermore, no filing involving an increase 
or reduction in rates will be accepted un- 
less full justification for such increase or 
reduction is furnished. This ruling ap- 
plies not only to companies filing rates 
through the Towner Rating Bureau but 
also to companies filing their own man- 
ual of rates.” 





FIGHT FOR COMPULSORY LAW 


A dispatch from Chicago indicates that 
motor clubs and insurance companies 
have started a drive to make liability in- 
surance compulsory by State law for 
everybody owning or driving automobile 
in Illinois. 








Co.; William S. Patten, Boston, trustee 
of Thayer Estate, Robert A. Boit & 
Co., insurance; George S. Pingree, Bos- 
ton, vice-president Goodrich & Co., Inc., 
investments; Henry H. Reid, New York 
City, Platt, Fuller & Co., insurance; 
Nicholas G. Roosevelt, Philadelphia, 
vice-president Day & Zimmerman; Ed- 
ward Ford Stevenson, New York City, 
president Visugraphic Co.; George E. 
Warren, New York City, vice-president 
the Chase National Bank; Charles B. 
Wiggin, New York City, West & Co., 
bankers; Samuel H. Wolcott, Boston, 
vice-president State Street Trust Co. 








It supplies a long felt need. 


Descriptions of coverage. 
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Agents and Brokers! 


Know Where and How to Get Bond 
Business 


HAVE AT HAND THE 


FIDELITY & SURETY 
BOND DIGEST 


(Copyrighted 1925) 
Fits the Pocket 
Complete Information at a Quick Glance 


It enables the inexperienced to 
handle any ordinary form of bond intelligently. 


Definitions. 
business in brief and in plain English. 


KEEP THIS UNEQUALED GUIDE ON BONDS 
IN YOUR OFFICE OR ON 


THERE IS NOTHING LIKE THE 
FIDELITY & SURETY BOND DIGEST 
($2.00) 


THE EASTERN UNDERWRITER 


86 Fulton Street, New York 


Requirements. The 


YOUR PERSON 








Police and Companies 
Unite in New Bureau 


— 


PLAN WORKED OUT THIS WEEK 





To Investigate Applicants for Burglary 
Insurance; Objective Is to Wipe Out 
Crooks and Crooked Claims 





Casualty and surety executives are 
confident that they are on the right 
track in working out with Police Com- 
missioner McLaughlin and Superinten- 
dent of Insurance Beha this week, plans 
for the establishment of a central bureau 
for the investigation of applicants for 
burglary insurance as well as the settle- 
ment of losses under burglary policies. 
The news was a front page story in 
some of the daily newspapers and was 
well received in casualty circles. 

One of the principal objects of the 
bureau, as outlined at the meeting held 
in the local offices of the State Insur- 
ance Department, is for the closest co- 
operation with the police department for 


the elimination of crooks and crooked 
claims, 

The bureau, which will become active 
within two months and the expenses of 
which are unofficially estimated at $120,- 
000 a year, will among many other duties 
finance thorough investigations of rob- 
beries and _ burglaries throughout the 


city, the trained investigations being 
furnished by the police department itself 
pledged by Commissioner McLaugh- 
in, 


To Report Losses to Police 

Pending the opening of the bureau, 
the insurance men agreed to report all 
suspicious losses to the Police Depart- 
ment immediately. The bureau will be- 
gin by handling cases of residential mer- 
cantile and open stock burglaries and 
later will include marine, trunk, trans- 
portation and automobile risks, 

A committee was named at the con- 
ference which will proceed immediately 
with the organization of the 1 
This committee is composed of: 

Edson S. Lott, president United States 
Casualty Company; E. A, St. John, pres- 
ident National Surety; F. J. O'Neill, 
vice-president Royal Indemnity; John 
McGinley, resident manager, Travelers; 
John S. Turn, vice-president Aetna Life 
& Affiliated Companies; E. R. Lewis, 
vice-president United States Fidelity 
and Guaranty, and A. Duncan Reid, 
president Globe Indemnity. 

The companies represented at the 
meeting write 83 per cent of all burglary 
insurance written in Greater New York, 

McLaughlin Anxious to Help 

Commenting on the formation of the 
bureau, Commissioner McLaughlin told 
the insurance men: 

“If the burglary insurance interests of 
the city, which you represent, will fur- 
nish the money for independent investi- 
gation of the widespread burglaries, my 
department will furnish men _ with 
trained investigators. The police de- 
partment at present is well equipped with 
trained men, but is handicapped by lack 
of money. 

“Robbery losses from trucks are very 
heavy. The Police Department at pres- 
ent is prepared to put guards on all 
trucks carrying valuable merchandise, 
but your bureau can perform an impor- 
tant function in listing all honest and 
dishonest truckmen. 

“Your bureau will also do important 
work in furnishing the Police Depart- 
ment with information concerning what 
robberies it believes to be genuine and 
what robberies may be fakes. Rewards 
for the recovery of stolen property also 
will be handled through your bureau.” 

Mr. Beha said that in his opinion the 
burglary problem in New York had be- 
come so great that it could not be han- 
dled by any organization alone. 


bureau. 
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SAMUEL APPLETON BUILDING 
110 MILK STREET, BOSTON, MASSACHUSETTS 








Practically every form of Insurance except Life 





HE EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, 

Ltd., the world’s pioneer in liability insurance, writes all casualty 
and surety lines and together with its affiliated companies, THE EM- 
PLOYERS’ FIRE INSURANCE COMPANY and the AMERICAN EM- 
PLOYERS’: INSURANCE COMPANY, makes up THE EMPLOYERS’ 
GROUP, offering the insurance buying public practically every kind 
of insurance contract except life. 


“The Service That Satisfies’ hasbeen, Employers’ Family of Agents realize 








is being, and will be given assureds, 
prospects, agents and brokers, no mat- 
ter whether the policy contract involved 
be an Accident Policy with a premium 
of a few dollars or a Surety Bond witha 
premium running into thousands. Let 
us give it to you. 

“Wise Men Seek Wise Counsel.” The 





that in a highly competitive business 
like insurance what they sell is service. 
They realize that they must equip them- 
selves to be Insurance Counsellors, not 
merely order-takers, if the American 
agency system is to endure. 

Be one of us. 

Join The Employers’ Family. 
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Mortgagee’s Rights 
To Cancel Policy 
WHEN FORECLOSURE IS HELD 





Having Bought in Property at Sale He 
May Get Return Premium Paid 
By Original Insured 





A mortgagee who buys in property 
covered by his loan under a foreclosure 
sale and secures with it the fire insur- 
ance as assignee, may cancel the insur- 
ance for the return premium even though 
the premium was paid by the original 
assured. This question was answered last 
week by counsel for the Massachusetts 
Insurance Department on inquiry from 
one of the large Boston agencies, the 
department holding that the new pur- 
chaser of the insured property secures 
all the rights of the insurance when the 
policy is transferred with the company’s 
consent. 

In his opinion the insurance depart- 
ments’ counsel says: 

“You have asked our opinion as to 
the right of the holder of a fire policy 
to cancel it and to receive the return 
premium under certain conditions. 

“The facts in the case may be stated 
as follows: 

Circumstances of Case 

“The policy insures A and is payable 
to B, as mortgagee. The mortgage deed 
from A to B is in the statutory form, 
provides for foreclosure by sale and al- 
lows B to purchase at any such sale. 
It contains an irrevocable power enabling 
B as A’s attorney to assign to the pur- 
chaser at such sale any policies of in- 
surance on the mortgaged property. B 
forecloses and purchases the property 
and assigns to himself the policy to 
which assignment the company consents. 
B then cancels the policy and demands 
the return premium. The premium was 
paid by A. 

“It is well settled that the assignment 
of a fire policy to a purchaser of the 
insured property, consented to by the 
company, effects a novation which sub- 
stitutes the assignee as the insured in 
the place of the original insured, the 
assignor, and gives birth to a new con- 
tract between the company and the as- 
signee upon the terms of the previous 
contract between it and the assignor. 

“The assignee, therefore, has all the 
rights under the policy which the as- 
signor had in like manner as if a new 
policy was issued to the assignee as in- 
sured, 

“The assignment of the policy by B 
to himself as purchaser is effected by 
Bas A’s agent for that purpose and in 
legal contemplation is an assignment by 
Ato B. After the foreclosure sale, and 
after the assignment of the policy to B 
as purchaser, with the consent of the 
company, the parties stand in precisely 
the same position as if A had sold the 
property to B and had assigned to him 
the policy with the company’s consent. 
The assignment cuts off all of the as- 
signor’s right, interest or title to the 
policy and passes to the assignee the 
right to cancel and to collect the return 
premium and the foreclosure sale wipes 
out his insurable interest in the property. 
The fact that the present insured ac- 
quired title to the property through fore- 
closure, and holds the policy by reason 
of an assignment thereof made under a 
Power of attorney in the mortgage does 
not alter the situation. 

Mortgagor Cannot Cancel 

_ “The effect of the power of attorney 
is to bar the right of the mortgagor to 
cancel or dispose of the policy or to col- 
lect the return’ premium thereunder after 
the mortgagee as his agent has assigned 
the policies to the purchaser at the fore- 
closure sale. Thus, after such assign- 
ment by the mortgagee, the mortgagor 
can not make an effectual assignment of 
his right to cancel the policy and to re- 
ceive a return premium to another party 
and he can not thereafter hold the com- 
pany for any return premium. 

The answer, therefore, to your in- 
quiry is that B as the insured is entitled 
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UNION INDEMNITY 


FIDELITY and SURETY BONDS 
Accident, Health, Burglary 
Automobile, 
Workmen’s Compensation Insurance 
Executive Offices: 


Union Indemnity Bldg. 
New Orleans 


COMPANY 


Liability, Plate Glass 


Eastern Department: 
100 Maiden Lane 
New York 








Complete Plans For 
Stolen Car Records 


FOR NON-CONFERENCE PLAN 





Committee of New Automobile Organiza- 
tion Working Now On Moral 
Hazard Information 





The committee now formulating plans 
for the organization of a non-affiliated 
bureau for the filing of stolen automo- 
bile card records, and moral hazard data, 
held a meeting last week in New York 
City and final and definite plans were 
laid for the completion of the stolen car 
information records, 

However, more work must be done in 
connection with outlining the best meth- 
od of handling moral hazard information, 
and this topic will be given considerable 
thought before the final plans for the 
operation of the bureau are submitted to 
all non-affiliated companies. 

There has been a marked tendency on 
the part of the non-affiliated companies 
to consider the proposed bureau as being 
one of vital interest to the public in that 
its functions will aid the public authori- 
ties in the identification of stolen auto- 
mobiles, and further the efforts of these 
public authorities in the apprehension 
and conviction of automobile thieves, 
without undertaking any of the detective 
functions of police departments. 

The entire subject of reduction in 
automobile theft losses is one that af- 
fects the public because the rates that 
they pay for theft insurance are contin- 
gent upon the amount of thieving in all 
localities. If the non-affiliated company 
bureau can do anything to aid in the ap- 
prehension and conviction of organized 
automobile thieving gangs, it will be a 
big step in the direction of proving of 
public service. 





JOSEPH R. WILSON TO SPEAK 

Joseph R. Wilson, who is manager of 
the development division of the Mary- 
land Casualty at its home office, will be 
the principal speaker for Insurance Day, 
which is being sponsored by the Insur- 
ance Federation of Wisconsin on Mon- 
day, October 20. Mr. Wilson will ad- 
dress the surety underwriters’ section on 
“Insurance Counsellors.” 








to cancel the policy and to receive the 
return premium thereon. The fact that 
A paid the premium is immaterial far 
his right to the return premium, as 
stated, has passed to B by the assign- 
ment to which the company has as- 
sented.” 


7 - 
American Bonding 
(Continued from Page 29) 

organized. and shortly afterwards James 
Bond, who had been its president prac- 
tically from the beginning, retired and 
was succeeded by George Cator, a mem- 
ber of the board of directors and exec- 
utive committee. Mr. Bond, incidentally, 
had been a clerk in the court of common 
pleas in Baltimore and had a splendid 
knowledge of judicial procedure. His son 
is now the highest judicial officer of 
Maryland, being chief judge of the Court 
of Appeals. 

It is something of a coincidence that 
Mr. Cator had also been one of the 
original members of the board of direc- 
tors of the Fidelity & Deposit. During 
his administration the company was 
most successful. Substantial increases to 
its capital and surplus were made and 
the volume of business developed until 
it became known as one of the big five 
surety companies in the country, three 


being in Maryland and two in New 
York, 


Merged With the Fidelity & Deposit 


Various attempts were made by other 
surety companies to get control of the 
American Bonding, but these proved un- 
successful. In 1913, however, the con- 
trol interests of the company and the 
Fidelity & Deposit agreed upon a merg- 
er, which provided that the two boards 
of directors, the executive committees, 
the home offices and the field organiza- 
tions were to be amalgamated or to 
work in closest co-operation. At that 
time the American Bonding was in its 
most prosperous condition and the plans 
of the merger contemplated a value on 
the stock of approximately four times 
par value. 

Many of the company’s executives, all 
young men, came into the Fidelity & 
Deposit’s ranks. In fact, nearly all of 
the first officers of its New York office 
were American Bonding men, among 
them being Vincent Cullen, now one of 
the general officers of the company, who 
is a vice-president and in charge of the 
office; Wallace P. Harvey, New York 
general counsel,; John A. Griffin, W. A. 
Bullock, F. Morris Miller, Raymond Leib 
and Thomas A. White. Among those 
who went to outside companies were H. 
A. Stryker, who is now president of the 
First Reinsurance Co.; Messrs. Moray, 
Kearney, Lee, Stevens and Lichtenstein 
of the Hartford Accident & Indemnity; 
Messrs. Kolb, McNeal and Unverzagt of 
the Maryland Casualty; Messrs. Wood 
and Donaldson, of the New Amsterdam, 
as well as Luther Mackall of the Metro- 
politan Casualty, who was assistant to 
Mr. Radcliffe in the law department of 
the company, and Howard Abrahams of 
the National Surety. 





W. E. Small, President 


Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Vice President 


Automobile 

Plate Glass 
Burglary 

Liability 

Property Damage 
Workmen’s 


Compensation 








After the merger both field organiza- 
tions continued to write bonds for their 
respective companies. In time the 
American Bonding began to restrict its 
activities more and more to business on 
its books and discontinued writing new 
bonds. Due to the fact that some of the 
bonds ran for a long period of time, the 
striking off process ot the merged com- 
pany was a slow process. In fact, even 
today the American Bonding is collect- 
ing premiums on a large number of 
bonds which were written prior to 1913 
and it will resume business with quite a 
respectable premium income instead of 
beginning from scratch. 

As the company ceased writing in dif- 
ferent localities, various arrangements 
were made in regard to its field organi- 
zation. In some instances the former 
agent of the American Bonding became 
connected with some other company 
other than that of the Fidelity & De- 
posit. But it is quite significant that 
many of those who did decide to repre- 
sent the Fidelity & Deposit, have con- 
tinued to keep the seal of the American 
Bonding on their doors, as well as us- 
ing it in advertising material and in the 
telephone book and other directories. 

To Start On Pacific Coast 


In commenting upon the company’s 
plans, Mr. Radcliffe said that its first 
field developments will be on the Pacific 
Coast. Other states will be entered as 
conditions seem to warrant, but it is 
quite likely that the company will ask 
for its license in New York State. It 
has already secured its license from 
Maryland. It has a paid in capital of 
$1,000,000 and a surplus of $500,000. This 
capital consists of 40,000 shares of stock 
of $25 par value, which is held entirely 
by the Fidelity & Deposit. It is not ex- 
pected at this time to put new stock in 
the general market. 


President Radcliffe’s Career 


George Radcliffe, who has retained his 
title as president of the company for the 
past thirteen years, is first vice-president 
of the Fidelity & Deposit. He is a doc- 
tor of philosophy of Johns Hopkins Uni- 
versity and a graduate of the University 
of Maryland law school. Before he 
joined the American Bonding in 1903 as 
an attorney, he had lectured on history 
and political science at Johns Hopkins. 
In 1904 he was placed in charge of the 
legal and claim departments of the com- 
pany and the following year was made 
vice-president. At the time of the merg- 
er Mr. Radcliffe was made ranking vice- 
president and shortly afterwards upon 
the retirement of Mr. Cator he became 
president of the company. In spite of a 
busy legal and surety life, Mr. Radcliffe 


has found time to serve the state as 
excise commissioner and secretary of 
state. He also lectures at Johns Hop- 


kins on suretyship. 


OPENS FOR BUSINESS 


Thomas H. Morris, who was made 
manager of the new Bankers’ Indemnity 
branch in Philadelphia a short time ago, 
opened the office at 228 South Fourth 
Street, for public inspection this week. 
His brother, Monty Morris, who has 
been eastern special agent for the com- 
pany for the past few months, reporting 
to the home office in Newark, will here- 
after report to the Philadelphia branch. 
Mr. Morris was formerly special agent 
for the Globe Indemnity in the same 
territory. 





NEW RATES ON FUR RISKS 


The new rates on upper limits for fur 
risks under open stock burglary policies, 
which the National Bureau put into ef- 
fect last week, apply mainly to amounts 
above $20,000 and are an increase of such 
proportion as to work out a practical 
elimination of the co-insurance conces- 
sion expressed in the old basis. The old 
basis gave a much lower rate per thou- 
sand above the minimum amount of cov- 
er for the class, while the increase is 
predicated on bad experiences of practi- 
cally all companies. 
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New Compensation Act 
Alarms the Companies 


EFFECTIVE IN N. SOUTH WALES 
May Withdraw From Field and Let the 
Government Monopolize the Field; 
Rates Are Ready 

The compensation benefits set forth 
under the new insurance act which went 
into effect in New South Wales a short 
time ago are much more liberal than any 
compensation law which has ever been 
in force in any state in Australia. 

The Labor Government in New South 
Wales decided apparently that the 
Workers’ Compensation Act at present 
in force in that state is only of a vol- 
untary nature, and does not provide suf- 
ficient compensation to employees, al- 
though, as a matter of fact, the benefits 
under the present act are more liberal 
than those of any act in the other states, 
especially Victoria. Unfortunately, em- 
ployers, who will be faced with the cost 
of insuring employees, have only just 
awakened to the magnitude of the new 
act, and the enormous monetary burden 
its operation will place upon business and 
industry. It is suggested that even the 
Labor Government does not realize the 
strangling effects which new legislation 
is likely to have on the community, par- 
ticularly industries of all kinds. 

300 Per Cent. in Rates Necessary 

It is estimated that the present income 
of insurance companies in New South 
Wales from workers’ compensation busi- 
ness is about £700,000 per annum, and 
under the new act, to provide for the 
extra compensation which will have to 
be paid, it is estimated that the insur- 
ance companies will have to increase 
their rates at least 300% to 400%, which 
would make the annual income of the 
companies at least £3,000,000. This in- 
crease must be borne by somebody, and 
its effects on the community can be ap- 
preciated. 

The insurance companies consider that 
the Workers’ Compensation Act in New 
South Wales is one of the most serious 
problems that has ever been put before 
underwriters, and it is doubtful if they 
will be prepared to lodge a large sum of 
money with the Government to transact 
this class of business. It is quite pos- 
sible that they will decide to withdraw 
from the field and allow the Government 
to take over the compensation scheme 
itself. It would not be surprising, even 
if the companies do undertake the busi- 
ness at the commencement of the act, 
that the Government will in the near fu- 
ture make a monopoly of the business, 
as was done by the Queensland Labor 
Government. 

Insurance Now Compulsory 

Under the old act it was not obliga- 
tory on the part of employers to insure, 
but the new legislation makes this com- 
pulsory, although there is one proviso 
which states that an employer can under- 
take his own liability after presentation 
of a certified copy of his balance sheet 
for the last three trading years. The 
Government appointed a commission to 
consist of three persons, nominated by 
the Government, who will have the set- 
tlement of all claims . There is no appeal 
from the decision of this body, except 
on questions of law, and then only in 
the event of the commission stating the 
case for consideration before the Su- 
preme court. The appointment of a com- 
mission is quite new and unique. 

The liability under the act has been 
much altered, and besides the increased 
benefits, a most important factor and 
serious problem is that an injury includes 
disease contracted by the worker in the 
rourse of his employment. The fact of 
including diseases in the Workers’ Com- 
pensation Act is very important, and in 
a few vears compensation running into 
many thousands of pounds will, it is an- 
ticipated, be paid in respect of this pro- 
vision. 

The act does not apply to any person 
employed otherwise than by manual 


power, whose remuneration does not ex- 
ceed £750, and this will increase the ex- 
emption at present from £525 to £750. 
It 1s also provided that an employee is 
not only covered while at work, but dur- 
ing the course of his journey to and from 
his work, and, in addition, death through 
serious and wilful misconduct will not 
deprive an employee’s dependents from 
receiving compensation. 

Death Benefits Depend Upon Worker 

The death benefits, where there are 
any persons solely dependent upon the 
worker’s earnings, are an amount equal 
to four years’ wages, or a sum of £400, 
whichever is the larger, but not exceed- 
ing £800. In Victoria the maximum is 
£000. In addition, there is a sum of 
£25 to be paid in respect of each child 
under the age of 16, who is dependent. 
Compensation in cases of partial depend- 
ency is a matter for the commission to 
assess, 

In respect of total or partial incapa- 
city, the total liability where the injury 
results in total and permanent disable- 
ment, is £1000. In cases of partial in- 
capacity, the weekly benefits of a mar- 
ried man may reach £5 per week, while 
a maximum amount ‘under the late act 
was £3. Provision is also made where- 
by medical expenses will have to be paid 
by the insurance companies, or whoever 
accepts the carrying out of the act, 
whereas under almost all existing acts 
the medical expenses are borne by the 
employees. 

It is considered, for example, that 
where an employer might cover his lia- 
bility by paying £20 a year, he will now 
be called upon to pay anything from 
£100 to £140 per annum; and it is quite 
easy to foresee the effect the new act 
will have on the whole of the commun- 
ity in South Wales. 

Schedule of Rates Ready 

The schedule of rates for insurance 
against liabilities under the new work- 
ers’ compensation act of 1926 has been 
completed by the Accident Underwriters’ 
Association of New South Wales, and is 
expected to be available to the public 
forthwith. 

The Association has already made a 
statement indicating the nature of the 
new rates. In examples quoted, rates 
charged will be rather more than four 
times as great as those charged under 
the act just expired. The statement is 
as follows: 

“The Accident Underwriters’ Associa- 
tion of New South Wales announce the 
completion of a scale of ratings to meet 
the liabilities under the workers’ com- 
pensation act of 1926, which comes into 
force on July 1 next. They point out 
that the task has been most difficult ow- 
ing to the possibilities of guaging with 
any certainty of accuracy many of the 
additional liabilities, which are entirely 
new, the effect of which only time will 
show. 

In the absence of reliable data as to 
the nature and extent of that section of 
the act bearing on disablement or death 
by disease, any rate fixed must necessar- 
ily be based upon expectation largely 
conjectural. 

Endeavor To Do Justice 

“However, on past accident experience, 
and such information regarding sickness 
as has been available, the underwriters 
have endeavored to do justice to all par- 
ties by arranging the rates on a basis 
which they feel will involve a substan- 
tial claim ratio. The rates arrived at do 
not substantiate the exaggerated esti- 
mates which have been forecasted by 
various sections of the community. 

“To take the case of a farmer, a class 
of risk which has been considerably de- 
bated in the press, the rate fixed by 
the association is approximately four and 
a half times that charged for insurance 
under the old act. 

“A private householder who employs 
an occasional gardener or laundress will 
pay only 10s. per annum per employee, 
while an indoor domestic permanently 
employed will cost only £1 per annum.” 

Referring to the proposed increase in 
the compensation insurance rates, Mr. S. 


TELLS OF RAPID GROWTH 





A. & H. Department of Continental Life 
Under B. H. Manning Described By 
Secretary Mills at Convention 

Secretary J. DeWitt Mills, of the Con- 
tinental Life of St. Louis, in comment- 
ing on the rapid development of its ac- 
cident and health department at the re- 
cent Clic Club convention in Detroit, 
Mich., paid tribute to B. H. Manning, 
manager of that department. Mr. Mills 
spoke as follows: 

“Prior to 1924 the accident and health 
department had been operating for a 
few years with the annual premium in- 
come making very little fluctuation. In 
that year it was $79,745 and was derived 
almost entirely from monthly premium 
business. The largest single month was 
december and premiums that month 
amounted to $10,605. 


“The total paid premiums for the year 
were $427,185; an increase of 435% over 
1924. September totalled $51,000 and Oc- 
tober $51,926. Each month nearly five 
times as great as the high month the 
previous — year. Furthermore, every 
month of 1925 surpassed in volume the 
best month of 1924. 


“ur 


The same momentum has been main- 
tained during 1926. At the end of six 
months the premium volume was $427,- 
884, exceeding by a slight margin the 
full year of 1925. Compared to the first 
six months total of 1925, which was $156.- 
350, this represents a gain of 170%. April 
is high month with $84,008 of paid pre- 
mitms and Mav close behind with $81,- 
215. In each of these two months more 
premiums were collected than during the 
entire vear of 1924. We again find the 
unusual record of every month exceed- 
ing the best month of the preceding 
year. 





GETS VOTE OF CONFIDENCE 





Stockholders of Manufacturers’ Liability 
Endorse Its Activities and Supports 
Its Policy of Conservatism 
Newly-elected President D. T. Win- 
ters and his officers in the Manufactur- 
ers’ Liability were given a splendid vote 
of confidence last week when the stock- 
holders met to hear how the company 
had progressed during the past year and 
of its plans for future expansion. Vari- 
ous items were brought up for discus- 
sion and the stockholders unanimously 
expressed their earnest desire to co- 
operate in making the company one of 
the leading insurance carriers of the 

country. 

President Winters expressed _ his 
thanks for the confidence displayed in 
electing him to the office and outlined 4 
policy of conservatism which met with 
hearty approval. The following direc- 


tors were elected: Dr. D. T. Winters, 
A. E. Williamson, George FE. William- 
son, Frederick Atwater, S. Proctor 


Brady, re H. Cole, Samuel H. Dodd, 
Edward I. Edwards, Jr., U. S. Senator 
Edward J. Edwards, J. G. S. Johnson, 
Carleton ID, Morse, and George D. Ray- 
mond. 


CANDIDATE FOR OFFICE 
Frank L. Boutell, one of the leading 
insurance attorneys of Chicago, is run- 
ning on the Republican ticket there for 
president of the Board of Cook County 
Commissioners. He was formerly assist- 
ant attorney general of Illinois. 








Meeting competition doesn’t mean 
eliminating the service of your competi- 
tor but merely increasing the value of 
your own. 





x= 





F. Newlands, president of the New South 
Wales Chamber of Manufacturers, said 
that employers would install X-ray appa- 
ratus and other medical methods to 
frustrate malingerers, who might be 
tempted to obtain undeserved benefits 
under the generous new compensation 
measure. 


Massachusetts Drivers 
Disappointed in New Law 


MUST TAKE THEIR MEDICINE 





“Standard” Editorial Points Out the 
Many Pitfalls in Compulsory 
Liability Insurance 





Interest in Boston has centered around 
the new compulsory automobile liability 
law for the past few wecks, the latest 
development being the public hearing 
which was held on Tuesday to discuss 
the proposed classifications and rates, 
This hearing was held in compliance 
with the law, but it was not expected 
to bring out anything with a material 
bearing on the work now being done by 
the automobile bureau and the commis- 
sioner’s office. 

The motor truck and taxi associations 
represented at this hearing, did argue 
impressively against Acting Attorney 
General Devlin’s opinion on “fleet” rates 
which he submitted to Commissioner of 
Insurance Monk last week. They con- 
tended that this opinion is contrary to 
the intent of the law and would cause 
taxi rates to rise sharply. 

The “Standard” of Boston, which has 
kept in close touch with the develop- 
ments, views the situation editorially as 
follows: 

“The great and general public went to 
the legislature last year and put through 
a law which placed in the hands of a 
state official the making of liability in- 
surance rates on automobiles owned in 
Massachusetts. The insurance companies 
took a neutral position in the campaign, 
appearing neither for or against the 
measure. The law, openly, was asked for 
on the plea that by making all automo- 
bile owners financially responsible for 
personal injury it would reduce the num- 
ber of accidents and, in any event, pro- 
vide something for those injured. 

Fooled by “Cheaper Rate” Prarnise 


“Underneath, however, many held the 
theory that it would bring about cheaper 
rates. Imagine the consternation of the 
press and the general public, therefore, 
when it was discovered this week that 
the state-made rates would in certain 
important instances be much higher than 
those which for years have been charged 
by the private insurance companies. 

“The daily press went in to big head- 
lines in the middle of the week because 
reduced ‘fleet’ rates would not be al- 
lowed, in accordance with a ruling by the 
attorney general. It was also discovered 
that the surety rates would be the same 
as the liability insurance rates, notwith- 


standing the former have been some 20 


or 30 per cent. less. 
A Costly Experiment 


“Under the new law, and the adminis- 
tration of the act by the commissioner 
of insurance, reduced ‘fleet’ rates will 
be considered discriminatory and surety 
rates will be the same as liability rates. 
Taxicab owners are already threatening 
increased fares because of the new law. 
Formerly many of the cab lines did not 
insure their liability at all. They had 
expected under the new law to get the 
advantage of ‘fleet’ rates which the in- 
surance companies formerly allowed 
owners of fleets, but this is taken away 
under the state control of the business. 

The “Standard” also says: 

“Comments in the daily press about 
the attempt on the part of the liability 
companies to gouge the public through 
high rates on compulsory insurance are 
amusing to the insurance fraternity. 

“The new compulsory act is a state 
law effective at the end of this year and 
private insurance had no part in its pas- 
sage. The rates are to be made and 
promulgated by the insurance depart- 
ment, a branch of the state government. 

“Tf rates or other details of the act 
prove unsatisfactory, criticism should be 
directed at the General Court. 

“The private insurance companies did 
not favor or oppose the compulsory act.’ 
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More Words to the Wise 


43 HERE can be no recovery under a Messenger, Pay- 

master or Interior Robbery policy if it can be 
proved that any of the assured’s employes acted in col- 
lusion with the robbers, or if they, themselves, were en- 
tirely responsible for the loss. 


Consequently, every person who has the custody of prop- 
erty which is insured against loss by robbery, should be 
bonded in an amount equal to the amount of the robbery 
insurance carried. 


Mercantile Safe Burglary policies also contain a clause 
to the effect that the insurance company is not liable 
for loss “if a watchman, or office or clerical employe of 
the assured, is a principal or an accessory in affecting 
or attempting to affect the burglary.” 


In view of this fact, is it sensible for a firm to insure the 
contents of its safe without also bonding its watchman, 
as well as the members of its clerical force? 


The fact that a firm is now earrying one or all of these 
burglary and robbery policies is an admission on its part 
that its property is worth protecting. Anything worth 
protecting is worth protecting well. 


Need we say more? 


FIDELITY AND DEPOSIT 
COMPANY 


of Maryland 
BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


PRODUCTION DEPARTMENT 
FIDELITY & DEPOSIT COMPANY 
Baltivaore, Md. 


If you are not already adequately repre- 
sented in this territory I will be glad to 
have full information regarding an agency 








connection with your Company. 
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THE BASIS OF CREDIT IS THE CONFIDENCE 
THAT ONE HAS IN THE ABILITY AND 
WILLINGNESS OF ANOTHER TO FULFILL HIS 
PROMISE. 


THE RED ROYAL SHIELD ON AN INSURANCE 
POLICY MARKS A PROMISE FAITHFULLY 
FULFILLED BY THE COMPANY THROUGHOUT 
EIGHTY-ONE YEARS OF BUSINESS ACTIVITY 


ROYAL 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 


; ATLANTA, GA. CHICAGO, ILL. 
Milton Dargan, Manager Elwin W. Law, Manager 
me NEW YORK BOSTON, MASS. SAN FRANCISCO, CAL. 
William Mackintosh, Manager Field & Cowles, Managers H. R. Burke, Manager 
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